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SHOW'S MESSAGE 
IS ONE OF CHEER 
TO AUTO TRADE 


Indications Point to In- 
creased Buying by 
Public 


HICAGO, Feb. 4.—With 
the twenty-sixth annual 
show drawing to a _ close 
executives are returning to 
their manufacturing plants 
with a very complete opinion 
as to what will happen during 
the first half of 1926. 
The Chi 


ork show, 
hibition from the 
From the national 
ever, it has had 
, signitic ant message 


like the New 


cago show 
was wor rful ex- 
al 
wpoint 


ide 
loc standpoint. 
how- 


even li 


vie 


an ore 


mts amade at the 
5 ice meetings and through 


‘notices of increased —pro- 
Deticin schedules planned for 
the year indicate a practically 
universal belief in the buying 
power of the public. These an- 
nouncements, coupled with the 
price cuts at the New York show 
by some of the big production 
companies, indicate a period of 
more intense competition than 
the automobile business has ever 
known. 
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EVEN HUNDRED 

stone Hotel, Chicago, on 
manager of the company; 
dent Community Motors, 
of the same compamfiy. 


C, W, 


AND FIFTY 
Tuesday. 


distr butor 


DEALERS attconded the 
Among the speakers were 
Matheson, vice-president in 


of Pontiac and Oakland, 


Pontiac-Oakland 
A. 
charge of 
and H. 


luncheon it 
R. eGlancey, 
sales; P. LL. 
A. Wehmeier, 


1 the 


Knoedler, 
general 


presi- 


| 
Black- 
president and general 


manager 
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JAN. SHIPMENTS 
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REACH NEW HIGH, 
_N.A.C.C. REPORTS 


Rubber Restrictions 
cussed; Havana Dele- 
gates Picked 


HICAGO, 
regular 


Feb. 4.—The 
meeting of: the 


i|board of directors of the Na 


lof 


tional Automobile Chamber 
Commerce, was held yes- 
|terday at the Congress Hotel. 


| Announcement was made 


‘that total shipments of cars 


/and 
| were 


~ 


i 
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HLH. BASSETT SEES 
STEADY MARKET 


Sales managers are entering the ‘Declares There Will Be 


coming year with their eyes open. 


The used car trouble is back to No Let- Upi in Demand | 


and yore cA 
over high, are 
125.000 large 


an annoying extent 
stocks, while 
esiimated as being 
than last year, at this time 
Against this are reports, not only 
from this show but also from the 


not 


For Cars 


LINT, Mich., Feb. 
There is going to be a 


other shows that are now going on good market for automobiles 


through 
auspices 
ciations, ¢ 


under the 
local dealer 


unusually 


the country 
thé 
an 


of asso- 


f retail 


big 


(Continued om Page 15) 


W. T. Morris Heads 
Five Hundred Club 


Chicago, Ill, Feb. 4. 
Morris, vice-president 
“fean Chain Company of Bridgeport, 
Conn., was elected president of the 
Five Hundred ub, th: 
Old Timers, banquet 
last night the 
Vincent Bendix 
grake Company 
was elected 
tors. 
Othe: 
Henry 
Buick 
of the 
Eddie 
backer 
Harry 


-William T. 
of the Amer- 
o 
Ch formerly 
at the annual 
at Congress Hotel 


of the Bendix 


, retiring president 
to the board of direc- 


bo 


president 


s elected to the ard were 


Bassett, of the 
Company 
A. C. Spark rive Company, 
Rickenbacker jRicken- 
Motors and James Levy and 


3ranstetter, C micage | dea 


HUPP PRODUCTION FOR 
JANUARY RECORD AT 4,343 


Detroit, Feb. 4.- 
Car Corporation last month  pro- 
duced 4,343 cars, compared with 
2,599 lest year. This is the largest 
January in history of Hupp Corpor- 
ation, 


ol 


lers 


Hupp 


Motor 


for some time to come, de- 
clares Harry ’H. Bassett, pres- 
ident and general manager of 
the Buick Motor Company. 
He bases his assertion upon 
statistics of the United States 
Department of Labor, which, 
he says, reveal facts of inti- 
mate interest to the automo- 
tive industry. 

“They 
tnat 


prove by accurate figures 
to 
iutomobiles for 
this should help 
‘saturation’ 
automobile indus- 


there is going be a good 


some 


to 
of 


market fo 
time 


take 


to come: 
ord 
ussions of the 


the w out 


disc 


try for the next few years at least 


refer to 
expense 


tres I are on 


biggest item 


(Continued on Page ©) 


Avert Champion SALES DURING SHOW WEEK 


BEST YET, SAY. EXHIBITORS | 


2 
Feb, 4.—S: 
attendance at the show, 

exceeded all previous marks 

stead of dwindling towards the 
of attendance usually 
does, the sales have had a slight in- 
according to available 
A number of dealers report 
that prospects to whom they 
earlier in the week, have come 
and bought from the show 


Chicago, iles, as 


have 
In- 


as 


the show, as 


crease, 


ports 


hack 


' floor 


4.—| 


W ell| 
end| © 


re-| 


talked | 


| Battery Men Convene 
In Chicago T oday 


Chics Feb. 4.—The last big 
convention of the many held 
during the show, opens tomorrow 
morning at 9 at the Sherman 
House Rose Room, when the Na- 
tional Battery Manufacturers 
meet for the annual pow-wow. 
The meeting will be in the 
nature of an open forum, 2 num- 
ber of knotty problems of trade 
practice, and trade association 
ideas being up for discussion. 
B. Towne, the commissioner, 
will preside at the meeting. 


MENACE IS SEEN 


azo, 


IN UNIONIZATION 


W. Nash Warns 


Charles 
Of Danger; Stands for 
Fiat Rate 


Feb. 


to 


Chicago. 4.—Speaking at 


a luncheon Nash dealers, at 


the Congress yesterday 


Charles W. 


to the possible danger to the ser- 


noon, 


Nash called attention 


vice side of the industry in union- 
ization. 


In some cases where 
| been formed, Mr. Nash 
objected to the flat 
handling repair 
| want to return to the old time 
| ment system, with it 

hostility 
right of workers 
Nash said that 
that must 
|} squarely met and 
flat rate system 
largely to the development 
industry and it must 
turbed, he asserted 


said, 
rate 
jobs 


they 
have sys- 
j}tem of They 
pay- 
abuses. De- 
to unions 

to unionize 
this 
be fairly and 
The 
contributed 
of the 


s 


rying any or 
| the 
| Mr 


is 


situation 
one 
overcome. 
has 


not be Gis-/ the 
| 


ANNOUNCE DROP 
IN AUTO TIRES 


Price 
| Range From 3!2% 
To 12% 


| Reductions 


EW YORK, 


|nounced by 
and Firestone 
panies. 


wel prices 
nounced b 

ber and T 

tior he ‘ 
line tire 
ind 

tires 

line 


per ce 


Shortly after the 
the United St 
official of the 
Company in 
formed by 
president 
Akron, O., 


by 


of the 
that a 
from 
on all ft 
ranging from 5 to 


fective 


been made 


unions have;the re 
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Rub 


ates 


this © 
Harve 


in 


Feb. 


} 


Firestone 


er 


4.—Re- 
ductions in the price of, 
‘automobile tires have been an-! 


were 


company, 


reduction, 
i, had 


bebruary 
line 


irst 
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ATTENDANCE AT SHOW 
ESTIMATED AT 275,000 | 


Chicago. 
estimated attenda 
the week-the Nation 
Show draws to a « 
most successful 
Chicago, 


nee 


It., Feb. 


4 
of 2 
al 


lose 


With 
75,000 for 
Automobile 
Saturday, 
ever 


held 


announcement 
company 
Tire 
in- 
) Firestone, 
at 
ef- 


tires, 
12 per cent. 


the United States! 
com- 


| 


an 


in 


| finance 
| Share 


| resolution before the 


| 


} 


| 





| had 


trucks during January 
333,727, making it the 
best January on record. 

January, 1924, was the best previ- 
ous, 24, This represents 
a ga of per ceri, * Decem 
ber, 4 LGgUres, 


1o 
me 


ech 

' Hien The Meabenetinss 
restriction act permits 100 per 
cent. shipments from Febraary 1, 
but this is 100 per cent. of 1920 
shipments. In order to eliminate 
the restriction act completely it 
would be sceameantitid for the Brit- 


(€ ‘ontinued on Page 3 3) 


LAYS BLAME TO 
FINANCE FIRMS” 


|Gambill Presents Deal- 
ers’ Side in Credit 
Argument 


Chicago, 
dealers are 
imminent 
extended 
the address of 
fore the 
Dealers’ 
morning, 
afternoon 
I. Gambill, 
the association, 
dealers’ of 

in 
S genera 


Assoc 


Feb. 4—That the 
perfectly aware of the 
peril connected with 
credit, as reflected in 
Cc. C. Hanch be- 

National Automobile 

Association yesterday 
was made evident at the 
when Charles 
retiring president of 

presented the 
the argument. 
Mr. Hanch, who 
l manag of the National 
Finance 


session 


side 
the morning, 
er 
ition of Companies, 
they 
dangerous path in low- 
down pay and ex- 
Hie threatened them 
curtailment of-credit unless 
rectified their 

Former President Gambill in 
extended charged the 
with an equal 
for the present 
and introduced a 
session which 
discus- 


rned the dealers weré 
treading a 
ering tt 


ie ment 


tending time 
with a 
they course. 
an 
address 
companies 
in the blame 
credit situation 
will 


sion 


provoke considerable 
before 


The 


its passage. 

tenor of Mr. Gambill's 
charges was in effect tliat sub- 
sidized finance companies were 
almost wrecking the independent 
concerns, that they are tn effect 


(Continued on Page 2) 
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~ NATIONWIDE ROAD 
PROGRAM OFFERED 


Bill Asks Bond Issue of 
$3,000,000,000 for 
53,000 Miles 


Special frem A. D. N. Wash . Washington Bureau 
ASHINGTON, Feb. 4. 
—Authorization of a 


$3,000,000,000 bond issue for'| 
53,000 | 
hard-| 
asked for'| 


the construction of 
miles of nation-wide, 
surfaced roads is 
in a bill introduced by Repre- 








Luncheon Given by the Flint Motor Car Company in the 
Congress Hotel, Chicago, Tuesday 











sentative William P. Holaday 
of Illinois, who succeeded 
Uncle Joe Cannon. | 
The money would be expended in | 
building a highway system from 
Washington, which would connect 
each of the forty-eight states with | 
the capital to be so routed as to/| 
connect and take in every city in | 
the United States having a popu- | 
lation of 200,000 or more. ; 


The measure provides for the re- | 


tirement of the bond issue by tax- 
ing motor vehicles that are used 
for hire, trucks at $10 a year, and 
private cars $3 per year, plus a 
gasoline tax of % cent, which it is 
estimated would retire the bonds 
in twenty or twenty-five years. 


Motor Activity 
Boosts Freight 


Detroit, Feb. 4.—During the 
last week in January freight move- 
ments were held up throughout 
the state because of weather condi- 
tions, according to Pere Marquette 
railway traffic representatives. In 
the Detroit district, however, 
freight movements were normal. 
The outbound movenfent for the 
week was 104 per cent. greater than 
in 1925,. while the inbound ship- 
ments amounted to 30 per cent. 
more than the corresponding seven- 
day period last year. -? 

The Buick: Motor Comipany at 
Flint-has been going strong and 
has contributed largely to the in- 
crease. The Flint Motor Company 
also shows considerable activity. 
The motor industries at Detroit 
and Lansing are also showing up- 
ward production tendencies. 

The Grand Rapids treffic terri- 
tory shows a 10 per cent. greater 
volume of traffic for the last weék 
of January outbound and a 5 per 
cent. lower inbound than for the 
same period in 1925. 

Industries in the Saginaw traffic 
territory are running full time, al- 
though this section shows a lower | 
volume of business forwarded by | 
13 per cent. as compared with the 
last ‘week in Jahuary, 1925. 


INSPECTORS APPOINTED 

Tallahassee, Fla., Feb. 4.—Gov. 
Martin announces the appointment | 
of two motor vehicle license in-| 
spectors for Florida, 
at the last regular session of the 
Legislature. 
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LAYS BLAME TO 
FINANCE FIRMS 


Gambill Presents Deal- 
ers’ Side in Credit 
Argument 


(Continued from Page 1) 


operating in restraint of free 
trade, as a consequence of which 
the independent concerns are 
forced to do business on a scale 
which permits them little or no 
profit. 

The main point in his address 
was directed against the unfair 
clause in. the agreement that re- 
quired dealers to sign before their 
paper was accepted, requiring them 
to assume all the risk on connec- 
tion with possible repossession and 
consequent resale, while they, the 
finance companies, take none of 
the risk and obtain all the profit. 

Mr. Gambill concurred in the 
opinion expressed by Mr. Hanch 
at the morning session that extend- 
ed credit had hit the used car de- 
partment harder than the new car 





| the 


| the 


offices created|N. A. D. A., 





department, as a result of which 
bottom had been ~almost 


| knocked out of used cars. He urged 


as a possible remedy for this that 


|the two be placed on the same basis 


|from the point of view of financing 

paper. 

During the afternoon session H. 
Bullock, sales specialist of the 

put on a three-minute 

campaign for membership selling, 

with excellent results. 


D. 
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York—only 


Golf, Tennis, 
Fishing, Crystal 


and: contented. 
and beautiful 





sired in this 


Saturday, 


S. S. “FORT VICTORIA” 





Always Something New 
To See or Do 
In Charming BERMUDA 


It is not alone due to Bermuda’s nearness to New 
days by swift Palatial Steamers— 
that this Gem of Winter Playgrounds continues 
to enjoy its popularity. 
variety of Bermuda’s sports and recreations— 
Salling, 


attractions that keep Bermuda’s visitors happy 
And often the brilliant sunshine 
winding 
leisurely tours of inspection away from all other 
activities, so one may rest or play, as may be de- 
tourists’ 
weekly from New York, every Wednesday and 
via Palatial Twin Screw, Oil-Burning, 
Transatlantic Liners. Tickets Interchangeable. 


and S. S. “FORT ST. GEORGE” 


Booklets and Further Details, 
FURNESS BERMUDA LINE, 34 Whitehall St., 
Tel. Bowling Green 7800, or Any Local Tourist Agent. 


It is also due to the wide 


Bathing, 
Caves, 


Riding, Driving, 
Sea Gardens and other 


coral roadways invite 


Paradise. Sailings twice 


New York 

















JANESVILLE CHEVROLET 
DEALERS AT CHICAGO 


Janesville, Wis., Feb. 5.—Offi- 
cials and executives of the local 
factory of the Chevrolet Motor 
Company attended the national 
convention heid in Chicago today, 
together with over 300 Chevrolet 
dealers in the Janesville territory. 
The dealers’ meeting was held in 
the Apollo Theater and was fol- 
lowed by a banquet in the Sherman 
Hotel in the evening. 


ANNOUNCE DROP 
IN AUTO TIRES 


Reductions in Price 
Range From 314% 
To 12% 


(Continued from Page 1) 


at as high a level as had been ex- 
pected when tire prices were estab- 
lished prior to the first of the year. 
The prices then established made 
the retail cost of tires about 40 
per cent. higher than prevailed 
during the summer. 

Leading tire companies have 
just announced to the dealers that 
the system of future deliveries 


which was abandoned last October 
had been restored, going into ef- 
fect February 1. * Orders for deliv- 
eries in April, May and June at a 
fixed price have usually been taken 
by the companies in October. 
Owing to the uncertainties in the 
rubber situation, that sales method 
{was abandoned with the statement 
that it might be restored on Jan- 
uary 1. No change was made at 
that time. 

With its restoration on February 
1 the announcement also was made 
that prices paid for future deliv- 
feries, extending to June 10, were 
| Suaranteed to June 1, and that any 
reduction during that period would 
be rebated to the dealers in pro- 
portion to their stock on hand. 


,REO EMPLOYEE PATENTS 
| ROTARY GAS MOTOR VALVE 


| Lansing, Mich., Feb. 4.—Patent 
heel design of a rotary valve for 
gasoline engines has been received 
|by Burt W. Danford, employee of 
; Reo Car Company, and Errol Ems- 
| whiller, instructor at Ferry Insti- 
| tute. The local invention provides 
a valve structure in which the 
valve members are rotated around 
a@ common axis, one upon ‘the 
other, each being provided with in- 

















Murray Body Corp. 


Finance Plans Up. 


Detroit, Feb. 4.—Receiver of 
Murray Body Corporation held a 
meeting here Tuesday with bank- 
ing creditors and the banking 
group which plans to refinance the 
company and furnish new working 
capital. 

While no definite decision waz 
reached it was understood the 
sentiment was favorable toward 
the proposed plan. 





take and exhaust. openings and ar- 
ranged in connected sections, so 
that any section may be removed 
and replaced. 


JAN. SHIPMENTS 


REACH NEW HIGH 


Rubber RestrictionsDis- 
cussed by N. A, C. C. 


Directors 


(Continued from Page 1) 


ish government to permit ship- 





| 


} 
| 


ment of 120 per cent. of 1920 

record. 

Showing how the restrictive 
measures spread, it was reported 
that New Zealand has passed a law 
; controlling shipment of kauri gum, 
a product used in paints and—var- 
nish, of which America is the prin- 
cipal user. 

The directors went on reeord as 
not objecting to England or any 


} 


| 


| 
| 


|}country getting 








the most for rub- 


ber possible under the law of sup- 
ply and demand, but do object to 
artificial raising of prices by re- 
strictions. 

The directors reviewed the tax 
situation as it applies to trucks, 


}and hope that the Senate will re- 


move the 2 per cent. levy from the 
bill. They accepted the invitation 
of the Cuban government to send 
a delegation to the highway and 
motor conference to be held in 
Havana March .11 and 12. 

The delegates will be John N. 
Willys, chairman, Foreign Rela- 
tions Committee; Roy Chapin, 
chairman, Highway Committee; 
George F. Bauer, secretary, For- 
eign Committee, and Alfred 
Reeves, general manager. 

The record exports for Decem- 
ber, totaling 58,000 motor vehicles, 
including foreign assemblies, give 
promise of an increasing trade in 


that field. The production figures 
for 1924, 1925 and 1926 are as 
follows:— . 

1924 1925 1926 

324,56 241,062 333,727 

376,370 287,21 

393,489 377,252 

384,363 439,125 

321.638. 426,000 

254,146 402,363 

¥ 400.3 

233,87 258,601 

95, 332.799 

293,356 462,486 

232,248 376,36: 

209,641 319,468 





ree 3,640,108 4,314,636 


Totais 





EVERY 






open. 





WS 


DUNLOP TIRE & RUBBER CO. 
Buffalo, N. Y. 





someone 
buys a 





TO DEALERS 


Your protected Dunlop 
territory may still be 


rite today. 





NY\'“WS 
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Adopts Resolutions on 
‘Time Payment Fin- 
anting 


Chicago, Feb. 4.—Adoption of 
numerous resolutions, chief of 
which was a set of ten, defining 
the attitude of the National Au- 
tomobile Dealers’ Association to- 
ward time payment financing, oc- 
cupied the closing hours of the 
three-day convention, which 
wound up at noon today. 
Briefly, the resolutions 
with time payment financing 
forth the policy of the N. A. D. 
as follows: ; 

Recommended that 
companies adhere to the standard 
term requiring a minimum one- 
third down payment and comple- 
tion of the deal within twelve 
months on new car financing and 
40 per cent. down, balance in not 
more than twelve \months on used 
car financing. 

Recommended that commercial 
bankers revise their standards of 
commercial credit to allow greater 
credit to automobile dealers with 
fast turning lines of merchandise 
than to merchants in other lines 
whose goods move more slowly. 

Recommended: Elimination of 
all dealer indorsement of customer 
paper as a means of removing a 
legal contingent liability which is 
not always understood by the com- 
mercial banker and which when 
transmitted shortens the actual 
credit granted by banks to dealers. 

Recommended: That where deal- 
er indorsement is required despite 
the previous recommendation on 
this point that the dealer be al- 
lowed to charge a sum sufficient to 
set up an adequate reserve to cover 
himself for the risk he is guaran- 

ng. The difference in the ac- 
tual repossession loss suffered by 
the finance companies and the total 
collected by them and placed in 
she reserve shall be paid in cash to 
the dealers at stated intervals. 

Condemned: The practice of au- 
tomobile manufacturers who are 
paying subsidies to finance com- 
danies and recofnmended that the 
practice be immediately discon- 
tinued so thot automobile financing 
may be maintained on a basis of 
actual cost involved in a free com- 
petitive market. 

Recommended: That every en- 
couragement be given to tkaose com- 
panies that are serving the dealer 
-fairly and efficiently, whether na- 
tional or local independent finance 
companies who have played a tre- 
mendous part in the upbuilding of 
volume sales in the automobile in- 
dustry, and declared that financial 
‘@ssistance to a few companies con- 
stituted a direct blow at the con- 
inued existence of these local inde- 
pendent companies. 

Expressed the belief that the 
dealer should have complete free- 
dom of choice in the selection of 
the finance company with which 
he is te do business, and expressed 
the conviction that a dictatorial 
Policy is a usurpation. 

Granted the right of the manu- 
facturer to set maximums above 
which the cost of financing must 
not go, but declared these limits 
should be made with a View to per- 
Mitting the finance company to 
charge the maximum legal rate of 
interest permissable within the 
state affected, plus actual cost of 
making an adequate credit investi- 
gation, plus the actual cost 
maintaining a diligent collection 


dealing 
set 
A. 


all 


protect either the finance company 
on non-recourse (or the dealer 
where endorsement required), 
plus legitimate to the 
finance company. 

Recommended that all advertis- 
fing campaigns in which unwar- 
ranted stress is made of low rates 
and low down payments be imme- 
diately withdrawn or cancelled, 
and that no new similar campaigns 
be contemplated or executed. 


Other resolutions adopted contained a 
wote of thanks to the Wa®s and Means 
Gommittee of the United States Congress 
for a reduction of the war tax from 6 to 
8 per cent. This resolution stressed the 
fact that the lowered tax still is unjust, 


is 


a profit 





finance} 


of | 


| combining 
force, plus an adequate reserve to|CO™M0!D! 








Willys-Overland Dealer Luncheon at the Hotel La Salle, 
Chicago, on Tuesday 











| 
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PLAN FOR GROWING 
RUBBER OFFERED 


ill Would Set Aside 
Public Lands for 
Purpose in West 


B 


Special from A. D. N. Washingten Bureaa 

Washington, Feb. 4.—A plan to 
start rubber growing in California 
today when 
tepresentative Sears of Nebraska, 


revealed here 


|introduced a bill to extend patent 
|rights on $91,217 acres of ptblic 


land 


in Inyo county, California, 
Esmeralda county, Nebraska, 
to the Chrysil Rubber Corporation, 


lands 


lof Omaha. 


“This land,’ said Sears, “is arid. 
but it is covered with a shrub 


| known as rabbit brush, or ‘chruso- 


- 
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H. H. BASSETT SEES 
STEADY MARKET 


Declares There Will Be 
No Let-Up in Demand 
For Cars 


(Continued from Page 1) 





Roberts Elected 
Speedway Manager 


Charlotte, N. C., Feb., 4.—C. W. 
Rober:s of Greensboro, vice-presi- 
dent and general manager of the 
Carolina Motor Club, has been 
elected general manager cof the 
Charlotte Speedway, succeeding Os- 
mond L. Barringer. Roberts will 
also assume the post of secretary 
and treasurer, succeeding B. D. 


| Heath. 


and wages. The figures show that} 
the price of food has advanced 46) 
per cent. in the eleven years up to 
1925, while wages in the same 
period have advanced 128 per cent. 
“It should be considered that 
common sense in manufacturing 
reduced the price of the automobile 
enormously in the last few years. 
Greater volume has enabled the 
leaders of the industry to apply it 
to their manufacturing! Those who 
didn’t do so have gone out of busi- 
ness, for the automobile market is | 
highly competitive, and value is the} 
only criterion, as a rule, on which 
the buyer judges his purchase of aj 
car. The expression, ‘more car for} 
less money,’ is trite but true. Suc-| 
cessful manufacturers are offering 
it to a greater degree each year. 
“As volume increases and as de- 
mand grows greater, the applica- 
tion of common sense te manufac- 
turing is being done more compre- 
hensively every year, with the re- 
sult that a widening circle of pro-| 
spective buyers is created. 
“Developments in. new ma 
chinery cut labor costs and reduce} 
the cost of producing the car. The| 
teaching of experience takes hold | 
more effectively each succeeding | 
day. As a result, there is hardly} 
a man who is steadily employed | 
who cannot afford some kind of! 
an automobile. This was not true | 
a few years ago, when expenses | 
more nearly paralleled wages. But} 
now the average man has money | 
left over which he can use for the | 
purchase of an automobile. More, 
important, perhaps, is the fact that! 
he can hardly afford not to own a: 
car, because of the demand of 
American life today, which in most 
occupation makes an automobile 
necessary equipment for success in 
life.’’ 


| 
-j 


' 


MOVIE SALES PLAN 

Milwaukee, Wis., Feb. 4.—The 
Chevrolet Motor Company's new} 
method of instructing salesmen, | 
the use of motion pic-} 
tures with prepared talks, has 
proved very successful, according | 
to Bert Anger of the Anger-Chev-| 
rolet Company. 





and the convention urged the repeal of 
the tax altogether 

ctés of thanks were extended to all/| 
speakers for their valuable addresses, to 
the National Automobile Chamber of 
Commerce for the vajued sales congress, 
the Chicago Automobile Trade Associa- 
tion and its secretary, Timothy D. Beard, 
for the splendid entertainment, and to; 
the dealers and ali others connected with | 
the trade for their co-operation in mak- | 
ing the convention a success 

A vote of condelence to Harry M. Fan 
cher, consulting sales accountant to the! 
N. A. D. A., was passed expressing the | 
hope that he would be speedily restored | 
to health. 


j 


a Ww 1. 


C. C, Coddington, Buick distrib- 
utor, was elected president of 
the Speedway, succeeding Lane 
Etheredge. Georgo P. Wadsworth 
and C. B. Ross are vice-presidents. 

The next big race vill be May 10. 


ITALIAN TRUCK IN ENGLAND 

London, Feb. 4 (U. T. P. s.).— 
| The Italian S. P. A. truck is to be 
; marketed in Britain by Fiat (Eng- 
jland), Ltd., 43-44 Albemarle St., 





Buick Co. Will Build 
New Plant Addition 


Flint, Mich., Feb. 4.—Applica- 
tion was made by the Buick Motor 
Company yesterday for a building 
permit to erect a one-story factory 
building 600 feet long by 138 feet 
wide and with an “L’’ 162 feet by 
150 feet. The addition to the plant, 


it was stated by a Buick official, is | 


a part of the $2,000,000 expansion 
program announced several weeks 
ago by Harry H. Basset, 
and general manager. The expan- 
sion is designed to increase the 
plant capacity from 1,000 to 1,200 
automobiles daily. 


FEWER FATALITIES 
Buffalo, Feb. 4.—For the sec- 
ond consecutive year, Buffalo 
shows a decrease in automobile fa- 
talities. Fatalities in this city for 
the three years were 121 in 1923, 
96 in 1924 and 91 in 1925, 


| 
| dent of the new 
' 


president | 


thamnus nauseosis,” which con- 
tains a percentage of rubber. The 
corporation has been formed for 


| the express purpose of cultivating 


this shrub, with the belief that rub- 
ber can be extracted in sufficient 


|quantities to make_it profitable.” 


W. 
business man, Sears said, is presi- 
company. 

The bill authorizes the corpora- 


W. Coller, prominent Omaha 


Ition to construct warehouses, roads, 
|}manufacturing plants, and to plant 
“rabbit brush’”’ 


or any other shrub 
that will produce rubber. 

Under its provisions, full title to 
lall land, in tracts of forty acres, 
would be conferred on the corpora- 
tion after three years, if it has been 
used for rubber cultivation. 


OUR BETTER CARS 

Olympia, Wash., Feb. 4.—Not 
only are Washington residents buy- 
ing more automobile licenses this 
year, but they are paying more 
for them, which means they own 
more expensive cars, according to 
Fred Strickling, auditor of Clark 
county. The average license in past 
years has cost the Clark county 
motorist about $11.50, according 
to Strickling, whereas the average 
license at the present time costs 
the motorist about $14.46. 





. 








for Economical Transportation 
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“Fifty: Per Cent. More Deliveries!” 


SPRINGFIELD, OHIO. 
“We have found the Improved Chevrolet to 
be a wonderful stimulant to our business. 
Our deliveries this month will undoubtedly 
be fifty per cent. greater than any January 


we have ever had. At our local show this 
week we have received twice as many pros- 
pects as we have ever received at any show.” 


SHAWNEE MOTOR 


COMPANY 


This is No. 2 of a series of telegraphic 


reports 


on the reception 


of 


the 


Improved Chevrolet by dealers and public. 


CHEVROLET 


QU AL 


T Y 


MOTOR COMPANY, DEtTroiT, MIcH. 


Division of General Motors 
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Uncertain ty 


Car Marke E at Present 


OS ANGELES, Cal., Feb. 
' Jow enough they will move, but such a policy under- 
mines the dealer’s business, leading dealers here contend. 


In this territory more than the 
usual number of cars have accu- 
mulated recently, due, according 
to the dealers interviewed, to the 
cautious holding off of buyers un- 
til prices on new cars had been 
announced. 

Many potential used car buyers— 
in fact, the- most desirahbe ones, 
those with’ enough. to make the 
usual third-down payment—have 
been marking time in the hope 
that the prices and terms on new 


ears after price cuts would be low : 


enough for their pocketbooks. The 
net result is an air of uncertainty 


pervading the entire used car mar- | 
ket, not only among those special- | 


izing in low-priced jobs, but those 


holdime~Cadillacs, Studebakers and | 


other high-class cars. 
Most dealers look for a 


mess. 


PORTLAND, ORE. 
Portland, Ore., Feb. 4.—Port- 
tand is better equipped to handic 
ased cars than any other city in 
the Pacific Northwest, according 
to John De Noria, used car man- 
ager for the Covey Motor Car 
Company, who has just returned 

from a trip to the North. 
The situation in Seattle, Spokane, 
Tacoma and Vancouver, B. C., was 
studied by De Noria to gain facts 


that might be of value in meeting 
the used car market here. 

‘Portland excels all in maintaining a 
eystematic plan for reconditioning and 
eelling used cars,’’ declared the Portland 

anager. ‘“The market in these other cities 
fas reached the point of saturation, and no 

fort has been made to reconditton the cars 

y many of the firms, and there are no 
galesrooms and display departments for 

_ sed cars that rank with those operated in 
Portland. 


rt 6 

“British Columbia offers a potefitiat 
market for used cars of the cities on this 

of the border, and from which profits 
@ould be realized, but 
this prohibitive.'’ 

J. H.-Crittenden, sales manager of the 
Willys-Overland Pacific Company. Portland 
distributor, states that there has been a 
xood demand for cars sé 
in the used market. U 
on 


& under 
rs sell better 


states 


the ontdoor lots. he 


has been favorable to this mode of selling 
Sales for the week ended January 27 were 
better than for the corresponding week 
last year. and about the same as 

vious week. 


ALTOONA, PA. 


Altoona, Pa.. Feb. 4.—A used 
ear carnival, which is the first 
event of its kind ever sponsored 
in this cty, was opened to the 
public last week. under the 
auspices of seven local automo- 
bile concerns, and will continue 
ontil the latter part of February. 
The the 
Market 
the. co 
8th 


cars are 


‘arnival is being held in 
He e building, at 


ner Avenue and 


ra? 


farag 


Green 


use 
of 

Upwards of 700 used 
ale at greatly 


of 


‘eported to 


t d for s 
reduced prices and -results 
first week’s efforts are 
be \ 


the 


tre arniva 
LOCKPORT, N. Y. 

Lockport, Feb. 4.—With the 
cold weather placing the dampers 
on used car sales, local dealers 
are accelerating business by 
means of special sales and beav- 
Ger advertising policies. 

Special inducements are being of- 
fered, such as thirty-day guarantees 
on all used cars and free storage 
until spring, for those who do not 
wish to take their cars out now. 
Small amounts down and the bal- 
ance in easy monthly payments are 
generally accepted. 

Dealers conducting specia)] sales 
and heavy advertising campaigns 
report from 50 to 100 per cent. In- 
crease in sales, while those waiting 
aaa oe d nal ons 


“- =e * 


decided | 
change within the month, and ex- | 
pect to enjoy a good spring busi- | 


unfortunalety the 
duty on cars shipped ac“»ss the line makes | 


$600 | 


‘ and con- | 
tinued good weather in Portland thus far; 


the pre-; 


Marks Used 


4.—If used cars afe marked 


a 


‘400 CARS SOLD AT 
~ ROCHESTER SHOW 


‘Last Year’s Record Ex- 
ceeded by More 
Than 100 


Rochester, N. Y., Feb. 4.—Four 
bundred new automobiles were 
by Rochester distributors 
and associate dealers at the au- 
mobile show. which closed Sat- 
urday, according to R. J. Menzie, 
executive secretary of the Roch-. 
ester Automobile Dealers’ Asso- 
ciation, 


sold 


Interest in new cars was greater 
this year than ever before, Menzie 
lsaid, and sales at this year’s show 
| eclapsed last year’s record by 100. 
| The new Pontiac was well re- 
|ceived, according -to William Sar- 
igent, president of Sargent-Baker, 
Ine., distributor, and a large num- 
ber of orders were taken for both 
the Pontiac and Oakland, he said. 

Many orders and prospects were 
gained by the Alliance Motor Cor- 
poration, Chrysler distributor, ac- 
cording to Tim Griswold, sales 
manager. The Chrysler ‘‘80” was 
the big seller, he said. 

President R. D. Burch of the 
Burch-Buell Motor Corporation 
; was elated over the number of Star 
| Sixes and fours sold at the show. 
| He predicts a big year for the Star 
st 

J. J. Williams, Hupmobile -dis- 
tributor, reported a surprisingly 
large number of Hupp six and 
eight orders. 

The improved Chevrolet cars 
|found many buyers at the show, 
j}according to R. S. Cunningham of | 
;Cunningham & Joyce Corporation. | 
J. Judge of Judge Motor Cor-| 
who had special Ford touring, 
| roadster and coupe models in colors, wit? 
gypsy curtains and added accessories, re- 
| ported a bie sale of Ford cars. 

George W. Henner, Oldsmobile distribu- 
tor, not only received a large number of 


j orders, but signed up several new dealers 
i western New York. 





Joseph 
| poration, 





Norton Mortimore, president of Mor- 
‘timore Motor Car Company, Nash and 
} Ajax distributor, sold many new 
rhe N and Ajax are dividing 
y, he said. 
Franklins, 


cars. | 
about | 


including the | 


colored sport coupe and the Dietch- | 


roadster, were sold at the show, 
; according to J. Howard Kidd of Franklin- 
| Rochester Motors. 


EXCEEDS QUOTA 
Memphis, Tenn., Feb. 4.—The 
Automobile Sales Company, Stude- 
distributor, exceeded its al- 
lotment by more than 50 per cent. 
January, selling 153 
could be obtained in 


baker 


during 
all 
period. 


that that 





buyers to come to them : 
slow business. 


or the 


cperiencing 


all used cz ir first-cl 

ition and guarantees them for 

in addition to offering free 
ims 


— 
siness during January was | 


. A. Papke of the Nash Sules 
In December the company suc- 
ceeded in disposing of $50.000 
used cars 
practically no business 
A quiet month was also reported by 
W Beers of Reers & Son. Sales were said 
to be about 6 per cent. more than last 
month 
Ray R. Owens of Owens & Fenno said 
; that business during January ee been 
abeut 40 per cent. better than in ber 
‘and 10 per cent. better than a year azo. 
The outlook for 1926 was looked 
doubtfully upon by practically all 
of the @ealers. Close buying and 
care not to aliow too much on used 
cars is being practiced by prac- 
tically all of the dealers. Wiile 
the price «f veed cars has droy-ped 
sharply, the number ts increasing 
rapidly, dealers say. The low prices 
of new cars have also hit the used 
car business, as many of moderate 
means, who formerly bought used 
cars, now feel they can afford a 
new one, it was pointed out. 





| 


cars, | 


| 


worth of | 
in a sale, but this month has | 


Cc, 





Mann Resigns as 
Packard Manager 


Detroit, Feb. 4.—R. B. Mann (for 
thirteen years a Packard executive, 
has resigned as manager of the De- 
troit branch of the Packard Motor 
Car Company, and immediately af- 
ter the Chicago show will leave 
with Mrs. Mann for a month’s rest 
in Florida. Mr. Mann has just re- 
covered from a serious illness of 
several months, returning to his 
desk January 1, after two months 
in southern California. 

W. S. Pickel, who has been with 
Packard Motor Car Company since 
1920, and manager of the Packard 
Woodward Avenue branch since its 


opening, has been appointed acting 
general manager. 


CHEVROLET DISTRICT 
MEETINGS ON COAST 


Spokane, Wash., Feb. 4.—Open- 
ing with a meeting at Wells Chev- 
rolet Company here February 11, 
R. H. Grant, vice-president ard 
general manager of the Chevrolet 
factory, will hold district meetings 
with dealers and executives in five 
coast cities. Mr. Grant is coming 
here from Detroit and will bring 
several other exeeutives with him. 
From here the party goes to Se- 
attle, then to Portland, Oakland 
and Los Angeles where the last of 
the series of meetings will be held 
February 25. 


STUTZ AWARDS MANY 
DEALER FRANCHISES 


Indianapolis, Ind., Feb. 4.—Dur- 
ing the last week or two the Stutz 
Motor Car Company has closed 
dealer franchises with a large num- 
ber of dealers throughout the 
United States and in foreign coun- 
tries, it is announced at the plant. 
Approximately thirty distributors 
and seventy dealers have been 
signed. 

Distributors have 
cently ‘in 


Memphis, 
Vancouver, 


been established re- 
the following cities: Detroit, 
Costenngean. Portland, Ore.; 
? : ; ae ver, Newark, 
Springticld, Mass.; Coral Gables, Fla. ; 
Youngstown. O.; Parkersburg, “W. Va.: 
Richmond; Greenville, S. C.; Schenectady, 
nee N. Y., and Iron River; Wis. 
export connections have been j 
Paris and Basle, hima e 





Dealer Applies Cafeteria 
Method to New Car Sales 





ILWAUKEE, Wis., Feb. 4.—Cafeteria_ principles 


applied to motor car 


sales have spelled success for 


the Sanger-Williams Company, Franklin and Rolls-Royce 


representatives in Milwaukee 
iams, member of the firm. 

Salesmen have been complete- 
ly eliminated from the retail 
Sales organization of the firm 
and instead of falling off, sales 
have increased, Mr. Williams de- 
clares. 

“Throughout my experience as 
a Dodge Brothers dealer and dur- 
ing the early part of my Franklin 
affiliations, I became fed up on 
troubles with salesmen,” Mr. Wil- 
liams explained, in outlining his 
original method of entirely elimin- 


ating what has heretofore general- 
ly been considered_an integral fac- 
tor of automobile selling. 

“When William F. Sanger and I 
formed our partnership we at once 
decided to try getting along with- 
out salesmen. After several years 
of ever increasing prosperity with- 
out them, we shall never hire an- 
other.” 


The nioney that would ordin- 
arily go to salesmen’s commis- 
sions and salaries, plus the “prof- 
‘it and loss” that had to be charg- 
ed to salesmen’s carelessness, has 
been added to the advertising 
budget of the firm. By judicial- 
ly investing this in newspaper 
advertising, billboards and the 
like to the extent of $600 a month 
it is the opinion of Mr. Williams 
that more prospects are brought 
to the salesrooms of the firm 
firm than could be hoped for 
through a much greater expendi- 
ture for salesmen. 

No solicitations of any kind are 
made. When a prospect reports 
interest in the purchase of a Frank- 
lin, he is invited to take one out for 
several days during which he may 
treat it as his own. The percen- 
tage of sales is exceptionally high 
by this method, Mr. Williams 
claims. 

‘It has been our experience that 
high class cars are best sold when 
placed on their own merits,” Mr. 
Williams deciared. “Just as in the 
jewelry shops that sell the most 


, according to George H. Will- 


o— ; 

high grade merchandise, one finds 
the least apparent sales effort. 

“This by no means means that 
all one has to do is sit back and 
let the car sell itself. It merely 
means that intelligent sales psy- 
chology, judiciously applied, hag 
shown itself to be of more cash 
value to us than high pressure but 
poorly directed sales ‘grind.’ ”’ 

One of the features of the San- 
ger-Williams policy is that the com- 
pany is covering three cities from 
its Milwaukee office, as well as 
operating a branch in the exclusive 
east side of this city. Several 
Stations are operated in Racine 
and Kenosha as well as Milwaukee, 
and though none of these three 
has any one with sales authority 
attached to them, each serves as a 
“feeder” to the office of Mr. Wil- 
liams at its main salesroom here 
from which all sales are made. 

More than 200 Franklin cars aré 
sold annually by the cafeteria 
method, $9 per cent: of the deals 
being made in their entirety by Mr. 
Williams. This number is exclusive 
of the wholesale business done by 
the distributing. division of the 
firm, which is in charge of Mr, 
Sanger. Mr. Williams, incidentally, 
holds all individual sales records 
for the entire Franklin organization 
throughout the country, and has 
held them for several successive 
years. 





SUED FOR GAS TAX 
Austin, Tex., Feb. 4.-—-Suit for 
$10,605 for gasoline tax, penalties 
and interest, was filed recently by 
Attorney General Dan “Moody in 
Travis County District Court against 


ing Company of Comanche county. 


BIG MOTOR TAX YIELD 
Springfield, DL, Feb. 4.—The au- 
tomobile department of Secretary 
of State Emerson’s office collected 
nearly $13,000,000 in 1925 through 
auto fees, a statement of the year’s 
activities shows. 




















Murray Body Corporation 


Detroit, Michigan 


OPERATING 


Ecorse Steel Plant 


for the manufacture of 


Automobile Chassis Frames. 


J. W. Murray Manufacturing Company 


Manufacturers of Fenders, Hoods, Gas Tanks 
and other Sheet Metal parts for Automobiles. 


Dietrich Incorporated 
Manufacturers of Custom-built bodies 


for fine Automobiles. 


#8 


Dependable Motor Car Bodies 











the De Leon Pipe Line and Refin- « 
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BUFFALO SHOW 
BEARS FRUIT 


The Prediction of Good 
Business Borne Out 
By Results 


Buffalo, N. Y., Feb. 4.—Prior - 


to the beginning of the year, 
dealers, distributors and manu- 
facturers alike were predicting 
that the first six months of 1926 
at least would establish a new 
high record in new car sales for 
all time, and results up to date 
indicate that the prediction is to 
be made good. 

For some reason almost no one 
will venture a prediction beyond 
that time but the general feeling 
that the upward swing of the sales 
eurve started early last year would 
eontinuc unbroken at least up to 
next June is actually being borne 
out, not only by general reports of 
January business but by orders in 
hand by local dealers for March, 
April and May delivery. 

Now that the Buffalo show is 
far enough in the past for dealers 
to truly evaluate it, the consensus 
is that selling results were the best 
ever, just as the attendance rec- 
ord, which passed the 90,000 mark, 
broke all records. 

The report of the local Nash 
distributor on show results this 
year may be taken as a good ex- 
ample of increases made over pre- 





WEST VIRGINIA REPORTS [Boston Auto Show 


BIG 1925 REGISTRATION 


Charleston, W. Va., Feb. 4.—Net 
receipts of the automobile depart- 
ment of the State Road Commission 
in 1925 amounted*‘to $3,316,939.81 
according to the financial report 
Just completed. The total number 
of automobiles registered was 227,- 
128. Of this number 186,812 were 
passenger cars, 26,812 trucks, and 
4,246 taxicabs. _ 

During the year 26,648 chauf- 
feurs’ licenses were granted, with 
fees amounting to $72,917.98. Cer- 
tificates of title registered under 
the, recently enacted state law re- 
quiring that a certificate be sub- 
mitted before license is granted, 
totaled $1,921. 





vious years. Sales in the Buffalo 
show approximated 200 cars, with 
the new Ajax showing up surpris- 
ingly well in comparison with 
Nash sales. This record is about 


60 per cent. ahead of show results|< 


last year. 

The Buick office in the Buffalo 
district reports ts January buasi- 
ness running 30 per cent. ahead 
so far this year, this on retail 
deliveries. Approximately 100 
cars were sold by Buick dealers 
at the Buffalo show. 

Pierce-Arrow had a successful 
month and several sales have been 

closed since the show with pros- 
pects obtained there. 

Lee Abrams, Inc., Rickenbacker 
distributor, made a large number 
of sales at the show, a surprising 
percentage being for February and 
March delivery. 





—— 


are standard equipment on 
more makes of cars, buses 
and trucks than any other 
gear... and every month 
brings new customers. The 
world demands easier steer- - 
ing and less road shock. 
Ross supplies it. — 


Ross Gear & Tool Co., Lafayette, Ind. 


{| Coliseum ~Space 91 } 


Space Sold Out 


Boston, Feb. 4 (U. T. P. S.).— 
Every inch of space for the Bos- 
ton Automobile Show, which opens 
in Mechanics Building on March 6 
for a week, is now sold, accord- 
ing to Chester I. Campbell, who 
nas managed the Boston show for 
the last twenty-four years. 

There will really be two shows 
in Boston this year, for, in addi- 
tion to the big show at Mechanics 
Building, there will be a salon of 
the very high-grade cars at the 
Copley-Plaza during the same 
week. 

The accessory department of the 
Boston show will be one of the 
most complete of any exhibit on 
the national circuit, for scores of 
accessory manufacturers are lo- 
cated in New England. The Bos- 
ton shcw will exhibit several mod- 
els of curs never shown befare, 
Practically the entire basement 
of Mechanics Building will be de- 


STATE SNOW REMOVAL IS 
URGED BY MILWAUKEE MEN 


Milwaukee, Feb. 4.—Milwaukee 
automobHe dealers, bus operators 
and autoists stand squarely behind 
the proposal of F. F. Mengel of 
Wisconsin Rapids, who suggested aid 
in the removal of snow from high- 
ways, That this should be a mat- 
ter for state highway officials to 
take under consideration, and in 
which to co-operate with local au- 
thorities, is the general view. Men- 
gel is division engineer of the state 
.highnway commission. 

Recent experence in this section of 
the state shows that while in some 
counties authorities are willing to 
do their part tn keeping the roads 
open, their action is often delayed. 
In other counties, little effort is 
made by local authorities to keep the 
roads open. 





voted to the showing of commer- 
cial cars this vear, and there will 





be an unusually attractive bus dis- 
play. 





Indiana Gasoline 
Taxes Increase 


Indianapolis, Ind., Feb, 4.—Gaso- 
line tax collections in Indiana in 
January for sales of December in- 
creased $248,328.20 over collections 
of January last week, according te 
the report of Archie N. Bobbitt, 
sales tax collector, just completed, 
The increase is attributed to the 1- 
cent increase in tax authorized by 
thé Legislature at the 1925 session, 
making the total tax 3 cents. 

Current tax collections in Janu- 
ary, 1926, amounted to $618,096.44, 
the report showed, with delinquent 
and additional taxes boosting the 
total to $619,033.96, as compared 
with the January, 1926, total of 
$370,705.76. The total number of 
gallons of gasoline sold in Decem- 
ber, 1925, was 20,555,608, as com- 
pared to 18,534,787 sold in the same 
month in 1924, an increase of 
2,020,920. 








Distributors and Dealers— 





SPACE 49 


Coliseum 


Before you leave the show 


Come to the ELCAR space and talk with 
the factory executives who are always on 
hand there. We want you to do it whether 
or not you are interested in a contract for 
1926. We assure you there will be no 
“heavy solicitation,” no effor’ to wake you 
alter a decision already mac. or io urge 
you to make one without ample: ‘ovesti- 
gation and consideration. 


What we want is to show you and tell you 
about the new ELCAR Eight-in-line—not 
as salesmen but as builders proud of their 
product. We want you to know that when 
you meet an ELCAR on the road you meet 
a thoroughbred, built as honestly and 
soundly as ever a motor car was built. 


Again let us say that accepting this invi- 
tation does not entail listening to high- 
pressure sales talk. It is just a suggestion 
that you come and see a fine car and talk 
a bit of shop with men who like to talk it. 


Elcar Motor Company 
Elkhart, Indiana 


Builders of Fine Vehicles Since 1873. 


ELCAR 


A WELL BUILT CAR. 
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French Device Prevents 


Overlubrication on Hills 


By R. N. 
Staff Correspondent) 


ARIS, Feb. 4.—Oil flooding and spark plug fouling on 
the extreme cylinders of long engines, especially when 


(A. D. ON, 


ascending and descending hi 


crankcase sump collecting at the low end, has been a constant 
source of difficulties, especially in sixes and straight eights. 


Considerable of this 
trouble, 


elimination, 


mitigation 
amounting to its practical | 
can be obtained by a 


method similar to that proposed by } hop Equipment t | 


M. Causan, a well known French 
designed, it is believed in engineer- | 
ing circles in this country. 

M. Causan places a pressed 
steel tray T between the crank- 
case proper and the sump S§ as 
shown in sketch, The oil collect- 
ing on the tray, from the engine 
parts, cannot drop back into the 
sump except through two open- 
ings, one at each end. Under 
each of these openings is fastened 
a small cage C containing a cork 
float F. The bottom parts of 
both the cage and float are so ar- 
ranged that oil may pass freely 
when the float rests on the bot- 
tom of the cage. 

When, however, the oil collects 
at one end of the sump, due to the 








engine being inclined, and rises to 
guch a level at said end as might 
cause overlubrication, through 
splash, of some part of the engine, 
the float, carried by the oil, closes 
the tray opening at that end and 
prevents its gaining access to the 
crankcase proper. 

By locating the tray T at a proper 
distance from the lowest point of 
the crankshaft it is possible to ob- 
tain return of the oil to the sump 
through the opening at the other 
end, on all normal inclines, with- 
out the tevel ever reaching contact 
with the ruoving parts. 

The cork floats can, of course, 
be improved upon and could prob- 
ably be replaced to good advant- 
ege by metal floats 
trolled shut off 


EXIDE BATTERY DEALERS 
MEET IN ST. LOUIS 


-A conv 
i y dealers from the 
district covered by the St. Louis 
Exide branch, was held here re- 
cently. A number of officials of the 
Electric Storage Battery Company 
of Philadelphia, manufacturer of 
yattery, attended and ad- 
dressed the 


dealers. 
These 


included G. H. 
cago, Frank T. Kalas, 
and A. B. Kreitzberg, 
advertising manager. 





and lever con- 


valves. 


St. Louis, Feb. 4. ention 


Atkin, Chi- 
Philadelphia, 
Philadelphia, 
Dealers came 


to attend the convention from east- 
ern Missouri, southern Illinois, Ar- | 
kansas, Texas, Oklahoma and 
Louisiana. 


TO PROBE ILLINOIS 
FILLING STATIONS | 


Springfield, Ill., Feb. 4.—Investi- | 
gation of Illinois filling stations! 
will be undertaken within a few! 
weeks under direction of Fred 
Benjamin, as the result of many 
complaints that automatic measur- 
ing devices were short-measuring 
customers, and charges that the 
filling station attendants had 
failed to comply with the statute 
which requires daily check against 
the device, 


C T C DEALER NAMED 
Portland, Ore., Feb. 4.—C. H. 


; pulses a minute. 


PETARD 


lls, due to all the oil in the 


——_—__ —_—__—_»—-—— 








TIRE 


REGROOVER 





The Black & Decker Maunfac- 





Chain Belt Finds 
Good Field Abroad 


Milwaukee, Wis., Feb. 4.—The 
Chain Belt Company of Mil- 
waukce exported goods to thirty- 
nine foreign countries during 
1925, and much of this motorized 
equipment is being used in road 
building in South America, ac- 
cording to H. C. Stout of the 
Mi'iwaukee concern. Cuban sugar 
mills have also proved big users 
of this company’s products. 

“Our company exported goods to 

hirtv-nine different countries 
last year, the best year for exports 
we have experienced. 

“Cuban trade has been 
dous, sugar mills using 
amount of chain equipment 
elevators.” 

The expansion of fhe 
bile business in Latin-American 
countries, it was said, has resulted 
in the formulation of road building 
programs which are under way at 
the present time. One of the im- 
portant projects now under way is 
a trunk line improvement being 
carried out in Argentina. 


tremen- 
a vast 
and 


automo- 








turing Company of Towson, Md., 
announces the new Fleming solid ! 
tire regroover, which is operated: 
by the Black & Decker heavy duty | 
%-inch drill. This electric drill, 
drives the regroover knife through 
the tread at great speed, it is 
claimed. | 

The knife is V-shape, giving the 
desired form of groove, and is so| 


guided that it always cuts to the | 


same depth. Two sizes of knives! 
are furnished, one cutting %-inch| 
depth of groove and the other! 
% -inch. 

Curves, circles and sharp right- |! 


,angle turns can be made, and the | 
| knife can be made to enter or leave! 
| the tread at any point at will, 
‘claimed. 


it is} 


Provision is made for quickly re- 
moving the knife for replacement 
or for sharpening. It requires but 
a moment to insert a new knife. | 

The regroover is so designed 
that the knife receives 3,000 im- 
The power from 
the drill is transmitted through 
hardened steel spiral gears, packed 
in grease, with provision for lu- 
bricating the reciprocating parts. 

This solid tire regrooving outfit 
sells to the trade for $75 and con- 
sists of the following: 

Heavy duty 4% -inch 

drill, $58. 
Solid tire reg 
h and 3%-inch 
Extra knives of 
or %-inch depth 
each. 


electric 
roover, with ¢14- 
knives, $37. 

either %-inch 


furnished 


in« 


ean be 


for 50c 


illinois Parts 
Sales at Height 


Rockford, IllL., Feb. 4.—North- 
ern Illinois accessory dealers re- 
port sales above normal for the 
month of January. Tire chains 
and radiator covers have been 
exceptionally heavy sellers the 
past month, and sales in alcohol 
and prepared non-freezing solu- 
tions exceed last year by 200 per 
cent., dealers declare. H 

Three below zero waves striking 
this territory during the month 
stimulated demand for these ac-. 
cessoriet. : 

A new novelty eelctrical horn has 
been introduce@ in this market 

since New Year's and has found 
much popular favor with the mo- 
toring =. 


SEIBERLING ALTOONA oe 
FETED BY DEALER 








Peterson has been appointed fac- 
tory representative in eastern 
Washington, northern Idaho and 
Montana for the Columbia Tire 
Company, manufacturers of this| 
city. 

BIG RECEIPTS FROM TAX 

St. Paul, Minn., Feb. 
figures on Minnesota’s 1925 gaso-| 
Tine tax of 2 cents a gallon reveal 
Ftceipts as $3,989,281. 
$125,341 total refunds, 
@otat net of $3,863,940. 


leaving a 


4.—Final | 


There were ) 


Altoona, Pa., Feb. 4.—The Seiber- 
jling Tire football team and a num- | 
‘ber of friends were guests of Wil-! 
jam and August Hirt, local dealers 
jin Seiberling tires, at a chicken | 
land waffle dinner which was held | 
lat the Hirt hotel. The affair was! 
|planned in celebration of the} 
|team’s 1925 season. Speeches were | 
| made by the Hirt brothers, Coac h| 
; Joe Winegardner, Dr. Frank Keagy, | 
| the team physician, and each of | 
{the players. Plans were also made 
‘for the 1926 season. 


Kansas City, Feb. 4.—Sales on 
;fhop equipment and garage sup- 
| plies have been fairly good the last 
week, holding at about the same 
rate as the week before, but show- 
ing a substantial gain over a year 


| ago. 





Training School for Auto 
Mechanics in ( Cleveland 


Cleveland, Feb. 4.—Cleveland 
schools are preparing to train ap- 
prentice automobile mechanics in 
a newly organized vocational school 
and for this purpose fifty of the 
most talented applicants of a class 
of 200 are being selected by a 
mechanical aptitude test aimed to 
determine which applicants show 
the greatest speed and accuracy in 
assembling and repairing, simple 
machines. 

The school, which will give a 
three-year course, will be spon- 
sored by 200 of Cleveland’s lead- 
ing automobile manufacturers, 
dealers and accessory builders. 
The first year will be devoted to 
study, the second year to alter- 
nate two weeks’ courses of study 
and practical work, with pay, and 
the third year to shop work on 
full pay, with four hours a week 
of study on salary. 

The wage scale will begin at 25 
cents an hour at the opening of the 
first quarter of the second year. 
This will be increased to 50 cents 
an hour for the last quarter of the 
third year. The school quarters 
will be furnished with equipment 
valued at $15,000, 

Teachers in the school are grad- 





uates of local automobile plants 
and have experience in teaching 
attomobile crafts and metal works 
in local schools. 


A committee of eight automobile men 
will direct the courses and will find jobs 
for the graduates. This committee in- 
cludes: W. Pitt Barnes, R. J. Schmunk, 
O. C, Tyner, Birkett L. Williams, dealers; 
J. F. McDonald, George Roseler, W, J. 
Buckwater and F. E, Paine, service man- 
agers. Théy represent, respectively, the 
Barnes Motor Company, R. J. Schmunk 
Company, Jordan Ohio Company, Birkett 
L. Williams Company, Ohlo Buick Com- 
pany, Reeke-Nash Company, North Ohio 
Motor Company and the Paige Ohio Com- 
pany. 


ae —_ 











UNIQUE 
ADVERTISING 
IDEAS 
Created and Carried Thru! 


METROPOLITAN TOWER 
New York 
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Be Sure and See the 


New Rickenbacker 


@ Magnificent, 
designs distinguish these cars as the 
standard fashion models of the new 


full sweeping 


( There is an indescribable air of smartness 
about the new Rickenbacker —an atmos- 
phere of enjoyable refinement. 


@ These magnificent: new bodies are fitted 
to the world-famous Rickenbacker chassis 
—the same as used by Cannon Ball Baker 
in which he established the longest list of 
road records ever “made by one man with 
one make of car in one year. 


| @ Come in and see these new creations. 
L. MARKLE CO. 
2309 South Michigan Ave., Chicago, Ill. 


Rickenbac! 


WORTHY ° ° 


clean cut 


er 


ITS + NAME 
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No Import Duty on Tires 
In England; 





Autos Taxed 





ONDON, Feb. 4 (U. T. P. 


tires on the British market is a preferential oné com- 
pared with the foreign-made auto. 


| 
i 


S.).—The position of foreign 





An imported automobile or® 
chassis pays a duty of 33 1-3 per 
cent. on entry—save on its tires. 
Parts of auto pay a similar duty; 
a rim is penalized, while a tire 
comes in duty-free. Thus, Ameri- 
can tire manufacturers are rela- 
tively placed in a better position on 
the Britsh market than are Amer- 

_ {can makers of automobiles. 

The market for tires is a very 
promising one. The increasing 
number of autos and commercial 
vehicles on the highways causes 
the demand to increase contin- 
ually. A forecast of the produc- 
tion of autos for 1926 shows a 
marked increase. This naturally 
means that tire manufacturers 
and distributors can expect 1926 
to be the best year they - have 
ever had, even though continual 
price increases, due to the ris- 
ding cost of crude rubber, will 
cause users to get the last ounce 
out of every tire in the interests 
of economy. 

During 1925 British manufac- 
turers have continually increased 
their output. Notwithstanding the 
prevailing general economic de- 
pression the home trade has been 
brisk, while the export has been 
considerably larger than in the 
previous year. At the same time 
the import of foreign tires has 
Tisen impressively. 

British tire manufacturers are 
now organized as a section of the 
India Rubber Manufacturers’ As- 
sociation. They do not, however, 
seem to have any joint policy for 
fixing prices, one announcement 
of a change being usually sufficient 
example for other firms to follow 
at short intervals. The big leader 
in tire manufacture here, the Dun- 

_ lop Company—which is slowly ab- 
sorbing one smaller firm after 
another and extending both ver- 
tically and laterally—usually leads 
the way in putting up prices, fol- 
lowed closely by the Michelin con- 
cern. The latter company is re- 
ported to be about to commence 
manufacturing tires in this coun- 
try. 

American firms operating to 
any considerable extent on this 
market are: Firestone, Fisk, 
United States Rubber, Goodyear, 
Goodrich, Kelly-Springfield and 
Swinehart. The Goodrich firm 
has a British subsidiary actually 
manufacturing tires at Leyland, 
near Manchester. Firestone, 
Goodyear and Fisk tires are all 
distributed by special subsidiary 
companies incorporated in Brit- 
ain for this purpose. 

Of all American tires possibly 
Goodyear are the most popular. 
This may be because they are the 
best known, having been on the 
market longer than any other 
American make. Firestone and 
some other American firms dis- 
tribute almost entirely in this mar- 
Ket tires made in their Canadian 
factories. This is a bull point .at 
the moment when there is so much 
strenuous propaganda to persuade 
the public fo buy British Empire 
goods. 

For some years‘ now British 
manufacturers .have been com- 
plaining bitterly of foreign com-* 
petition inr thé home market. 
Particular ‘exception, ‘Ras been 
taken to French and Italian com- 
petition owing to depreciation in 
the france and lira. Objection is 
not so much to competition by 
well-known foreign>makes as to 
the dumping of cheap tires com- 
ing from the smaller Continental 
works at so low a cost that they. 
can be jobbed off at cheap 
prices. 

More than two years ago the 
home manufacturers were pressing 
for the imposition of a duty when 
a change of government upset all 
their hopes. Now the.government 
is pledged to the policy of ‘“‘safe- 


guarding industries” and the tire, 


manufacturers:are réported to be 
ikely to make an early attempt to 
‘obtain protection by tariff. It is 
not certain that their*efforts will 


-the old story of much higher prices 


TIRE BUSINESS 
IMPROVES WITH 
MANY CARS IN USE 


Columbus, O., Feb. 4 (U. T. P. 
8.).—-Despite rather unfavorable 
weather conditions, demand for 
automobile tires here during the 
past week was good, according to a 
canvass of the situation. | 

Business was slightly better than) 
the previous week, some dealers 
reporting a 10 per cent. larger vol-! 
ume. Compared with the pre-| 
vious month it was much better, | 
about 25 per cent. on the average. } 
The cold weather apparently did 
not have any bad effects on the 
demand, as all agencies reported a 
steady trade during the week. 

Balloon tires are continuing to 
come to the front with about 55 
pér cent. of sales, as compared 
with high pressure casings. The 
balloon sizes most in demand are: 
32x5.77, 29x4.40, 30x5.25, in that 
order. In high pressure tires the 
best selling sizes were. 30x3, 31x3, 
82x4 and 33x5. 


Weather in Milwaukee 
Makes for Good Season 


Milwankese, Feb. 4. — Open 
weather during a large part of the 
present winter has caused the sea- 
son to be one of the best ever ex- 





the time, with the exception of scat- 
tered periods during which there 
was severe weather and heavy snow. 
The result has been that many 
autoists who ordinarily put their 
cars away for two or three months 
of cold weather have kept them in 
operation continuously through the 
winter. 

Business at the present time, ac- 
cording to tire dealers, is on a par 
with what it has been during the 
rest of the winter and somewhat 
better than it was a year ago> With 
the most severe part of the winter 
season now past, retailers and 
wholesalers are looking forward to 
a gradual improvement until the 
spring peak is reached. 

Reports prior to the first of the 
year of an impending advance in 
price had a tendency to somewhat 
stimulate sales, but as the predict- 
ed increase did not matertalize tire 
men say that the trade now is not 
seriously affected by current re- 
ports of an impending drop in 
prices. 


Hartford Dealers Have 
Lull in Sales Business 


Hartford, Conn., Feb. 4.—De- 
mand for. new tires is light at this 
time and all. dealers are well 
stocked. More cars are in use than 
at the same time last year but the 
owners are.nét buying .new stock | 
if they can possibly avoid it. Even 


‘by Spring does’ not incréase the sale | 
of new equipment. Car owners in 





leeneral are simply. marking -timh 
jand when they do need equipment 
| they shop from.‘one place to an; 


“dling tires made in Canada for 





be successful because, in addition 
to proving unfair competition, they 
must be able to show that their 


e@, 


other in quest of’ used stéck:’ The 
so-called cut-price houses also re- 
port business.as light. 





in danger of being 
iti 


industry is 
wiped out of existence—which 
cértainly is not. 

This possibility bas to be faced 
by American manufacturers; 
though, should a duty be imposed, 
preferential treatment will most 
Gikely be accorded to British em- 
pire prodacts. Companies han- 





this market will thus find them- 
selves in a more favorable posi- 
tion for competing in Britain 
than those handling American 
tires alone. 


Smuggling of Rubber 
Goes on With Malay 
Peninsular Growers 


London, Feb. 4.—Smuggling 
of rubber, a counterpart of rum- 
running into the United States, 
is being carried on extensively 
from the Malay Peninsula 
estates in defiance of the export 
restrictions, according to a tele- 
awd from a Daily Mail corre- 
spondent in Penang, Straits 
Settlement 


Of the 92,000 planters in 
Malaya only: 2,300 are Euro- 
peans, with the bulk of the rub- 
ber produced on the small 
estates owned by Malays or 
Chinese. The yield of rubber 
has been much greater than the 
amount allowed for export. 
Rubber “bootlegging” is accord- 
ingly being carried on exten- 
sively. It is financed by wealthy 
persons of high standing, the 
work being done by coolies. The 
People of this region made 
about $125,000,000 more in 
1925 than in 1924 out of rubber, 
due to the boom. 











DEALER’S WIFE DIES 
Kansas City, Feb. 4.—Mrs. Wil- 
liam Von Kothen, wife of William 
Von Kothen, owner of the Van 
Tire Company here, died last week 
after a short _{llness. 





LIBERIA PROJECT 
SHOWS ACTIVITY 


Akron, O., Feb. 4.—With the 
group of Firestone men who left 
for Liberia last Saturday, there 
are now forty-five white men al- 
ready in Liberia or on their way 
there. The first group sent is 
working under the direction of 
E. A. Ross of Singapore, an Eng- 
lishman, who is at the head of the 
development now. William H. 
Johnston, ‘‘advance man’’ and for- 
merly of Akron, and twenty eng- 
ineers are now on the job. 

Thts group of engineers has 
selected sites for about twenty 
separate developments which will 
be placed under cultivation as 
soon as laborers can be obtained. 
Today there are about 5,000 to 
6,000 negroes at work on the 
Liberlan plantation, this number 
being imcreased from 3,000 since 
the first of the year, according 
to W. I. Hines, Harvey S. Fire- 
stone’s secretary. The number of 
laborers is being added to as rapid- 
ly as possible so as to increase 
the amount of land under 
cultivation. 

Last Saturday M. T. Copeland of 
the export department of the Fire- 
stone Tire and Rubber Company, 
along with four other Firestone 
employees, left New York to in- 
crease the force of white men at 
the Firestone Plantations Company 


tin Liberta. Dr. Willis, formerly 
with Gen. Gorgas in Panama 
one of the newest group to go @ 
Liberia, will assist Dr. EK T 
Vaughn, who is in charge of sank 
tation on the plantation. Others 
who have left are E. D. Ashley of 
Carey, W. A. Rutledge of Midvale, 
and T. E. Willis of Youngstown. 


Meet 


WALT FARRAR 
at the Palmer House 
Suite 1350-1351 

Walt and his boys can 
come pretty close to 
getting you anything 
you want in Chicago. 
They offer all pos- 
sible assistance to. our 
elients and their 
friends. 
We hope to meet, per- 
sonally, many of the 
dealers who are receiv- 
ing our services, week- 
ly bulletins covering 
the automobile indus- 
try, reports on man- 
agement, used cars and 
sales problems. 

Come in and say “Hello.” 


CRAM’S 











+ 


The proverbial loyalty 
of Hupmobile owners 
is one of the strongest 
assets of the Hupmobile 
dealer. 


HUPMOBII E 


EIGHTS and SIXES — 
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Denmark Offers Excellent 
Facilities for Motorists 


Portland, Ore., Feb. 4 (U. T. 

P. S.).—“The Scandinavian is an 
enthusiastic motorist,” said 
George Carlson, manager of the 
Copenhagen, Denmark, branch 
of the Ford Motor Car Company, 
who visited here recently. “Au- 
tomobiles are not, perhaps, as 
common in our country as they 
are in the United States, but the 
owners get just as much satisfac- 
tion and enjoyment out of their 
ears as Americans do. 

“About the first thing the Auto 
owner in our country does is join 
an automobile club, the official in- 
signia of which is an odd-shaped 
cap, the largest and most powerful 
of these clubs be':ng the Swedish 
Automobile Club. This organiza- 
tion does more for the motorist 
than taking his dues. It guards 
his rights and privileges with a 
jealous eye, and all legislation that 
may in any way affect him is care- 
fully scrutinized. In fact, the gov- 
ernment now seeks the advice of 
this organization in all mutters 
that have to do with the regulati ion 
of motor cars and motorists. 

“The Scandinavian peninsula 
keeps to the left. It seems a little 
odd at first, but it 
to get accustomed to, 
ers experience little 
after the first coupie of days. We 
have good roads and the 
who is fortunate enough to 
brought his car along will 
plenty of interesting places to visit. 
Accommodations in our cities of! 
Copenhagen, Gothenburg, 
holm, Oslo and a host of others 
epread over the country oomyere 


and foreign- 
or no trouble 


{very favorably with the large cities 





lof some 300 cars. 


is not difficult | 


Stoc k- | for November was $86,722. 





the continent. 

“The Ford plant in Copen- 
hagen is somewhat larger than 
the Ford plant in Portland. We 
can turn ovt 200 cars a day with 
ease. Danes, making up almost 
the entire plant personnel, take 
a great deal of pride in their 
ability to turn out first-class 
work, and the Ford car as 
turned oat in our plant, com- 
pares favorably with those turned 
out in this country. 

“Our plant is conveniently lo- 
eated on the waterfront, permit- 
ting us to- receive whole cargoes of 
parts from the United States, as 
well as making boat shipments of 
the assembled cars to most of the 
nineteen countries in northern Eu- 
rope under our jurisdiction. 

“A large part of our water ship- 
ments are handled on the transport 
Aegir, an tas German warship op- 
erated by a Hamburg.concern. It 
was dismantled and ottfitted espe- 
cially for the work of transporting 
automobiles, trucks and tractors. 
Her four decks give her a capacity 
Two elevators, 
one fore and one aft, are proyided, 
and cars are driven right from our 
plant under their own power di- 
rectly on to the ship and placed in 
the stalls built on each deck, where 
they are braced and blocked. Gaso- 
line, oil and water are retained in| 
the cars, thus eliminating handling | 
both at origin and destination.” 


on 


Salt Lake City, Feb. 4.—The 
| Gtah gasoline taxes for December 
amounted to $71,588.23. The total 
36. In 
last $46,491.55 


December year but 





was collected. 


NEW INSURANCE 
FOR CANADA CARS 


Saneaned Protection Is 
Given at Reduced 
Cost 


Montreal, Feb. 
protecticn at reduced cost 
aim and object of: the new “All 
Risk” insurance ‘which is now 
being issued’ by the Merchants’ 
Casualty Insurance Company for 
the benefit of automobile owners 
and drivers. . 

Instead of applying the associa- 
tion rates, the rates are classified 
and the cars valued’ at their first 
price, no matter what make. Re- 
newals are made on the same basis. 
This system of insurance has been 
in vogue in Great Britain, where 
it has been succegssfully tested. 

Its success in this country is now 
being demonstrated, and it is the 
first automobile insurance policy of 
its kind offered to the public 
the Dominion of Canada on 
vate passenger aars. 


4,.— Increased 
is. the 


in 
‘pri- 


Under the new system of rating, 
and by which premiums are easily 
quoted, for $75 the auto owner is 
covered for legal liability for in- 
juries or death to one person up 
to $10,000; for legal Hability ror 
injuries to more than one person 
up to $10,000; for collision dam- 
ages to one’s car, with $25 de- 
ductible, and for fire and theft to 
the value of car. This classifica- 
tion applies to Fords, Overland 4’s, 
Chevrolets and Stars. 

On cars connate from $1,2 25 


to 


$2,500 a rate of $80 is charged 
covering the same liabilities 
mentioned above, excepting 
for collision damage $50 is de- 
ductible, On cars listed from 
$2,501 to $3,750 a charge of $115 
per car gives the same protection, 
and on cars listed frem $3,751 to 
$5,000 the same protection is ob- 
tained for a charge of $135 per 
car. 

The president of the company is 
E. .F. Seagram, and Charles 
Boehm is vice-president. Mr. 
Boehm is a well-known insurance 
man of Ontario, and is also vice- 
president of the Ontario Fire and 
Casualty Insurance Agents’ Asso- 
ciation. R. J. McGowan is gen- 
eral manager of the company, and 
until accepting that position with 
the Merchants Casualty Company 
was for fifteen years connected 
with the Employers’ Liability As- 
surance Corporation at Toronto. 

George E. Auger is manager 
and general agent at Montreal, in 
which capacity he has acted for 
the past ten years, and will be as- 
sisted by Armand Archambault, 
who is well known to the in- 
suring public of this province. 


as 
that 





ARGENTINA IN MARKET 
FOR TRUCKS-TRACTORS 


Minneapolis, Feb. 4.—The Argen-= 
tine market for Minneapolis-made 
auto trucks and tractors and other 


farm r.achinery has reopened. 

An order for forty medium-sized 
tractors, one of the largest ever 
placed in Minneapolis from Argen- 
tina and the largest for that class 
of machinery. to come out of that 
country since the World War, .has 
been received by the Minneapolis 
Steel and Machinery Company steel 
workers and makers of farm ma- 
chinery, trucks and tractors, ac- 
cording to W. C. Rich, secretary of 
the company. 

The order calls for shipment in 
weekly lots of five and represents 
definite reopening of the Argen- 
tine market to Minneapolis machin- 
ery, according to Mr. Rich. 


Hartford, Conn., Feb. 4.— The 
state of Connecticut will not pub- 
lish the list of car registrations this 
year, but will leave that to three 
private organ‘zations which have 
taken over the proposition. 

















maintain, 
Axle. We supply 


Fall-Floating 
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WISCONSIN AXLES 


F your present axle equipment is not 

satisfactory or*is too expensive to 
replace with a Wisconsin 
of truck and bus fleets. 


Bevel Gear, Double Reduction and 
Worm Drive 


WISCONSIN PARTS CO. 





axles to operators 


Semi-F loating 
Oshkosh, Wis. 























LATEST MONTHLY NEW COMMERCIAL CAR REGISTRATIONS 


The figures shown in this table are for December, except where otherwise noted, and are compiled by R. L. Polk 


& Co. of Detroit. 











States 


Autocar 





Alabama 
Arizona 
Arkansas _ 
California 
*Colorado 
*Con'ticut | 
Delaware 
Florida 
Georgia 
Idaho 
+Ilinois 
Indiana 
*lowa 
Kansas 
Kentuck > 
Louisiana 
*Maine 
Mary land 
*Mas‘setts 
*Michigan 
*Min'esota 
Missouri | 
Montana 
Nebraska 
*N. 
New 
*N. 
*New York 
N. Carolina 
N. Dakota 
*Ohio 
Oklahoma 
Oregon 


Hamp. 
Jersey 


Mexico 


Pennsyl. 
*Rh. 
&. Carolina: 
. Dakota 


Island 


Texas 

Utah 

N irginia | 

Washton |” 

Ww. Vv irginia 

Wisconsin | 

w jyoming — co | 

*p. of Col.> 
~ Total. ae 


~“_— 


286) 11111836) 











mond-T | 
Dodge- 
raham 


‘ 
7 


€ 


|Dia- 
\Dodge 
Garford 


1050 


9 


“110 


| 


»| National 
\Mack 





~ 3) 174) ~~ 


ry ] 8 i 


“FI 





1 
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Jarfuary Was Good Month |WHITECO.,LTD., OF 
For Many Truck Dealers) CANADA, EXPANDS 


ANSAS CITY, Feb. 


hide increase in truck sales of 


100 per cent, in January over a year ago is reported by 
A. V. Harger, manager of the truck department of the 
Butler Motor Company, dealer for Dodge-Graham trucks, 
-and the factory branch here of the Diamond T Motor Car 


Company, Diamond T trucks. 





Harger says January was the best< 


month the company ever had on 
trucks, with prospects that Feb- 
ruary will be equally as good. 
“January sales were more than 100 
per cent. better than a year ago 
and the outlook for February and 
the next few weeks is excellent,” 
he declared. 

Cc. A. Bashop, manager of the 
Indiana Trock Company’s fac- 
tory branch here, says sales on 
Indiana trucks are “very satis- 
factory and show a substantial 
increase over a year ago.” H. E. 
Maine, manager of the Traffic 
Track Company, says sales the 
last weck have been slow, but 
that the outlook is good. 


Portland Dealers Have 
Unusually Good Week 


Portland, Ore., Feb. 4.—Sales for 
the past week were as great in 
volume as the sales for the entire 
month of January last year, ac- 
eording to H. H. Harwood, sales 
manager of the Portland branch 
of the Mack Truck Company. This 
week was much better than the 
previous week. 

The three-yard body dump 
trucks, which have been featured 
recently by the company, have 
found popularity with the sand 
and gravel companies, and the 
company is expecting a good 
spring business in this field, says 
Harwood. The lighter job, a 
214 yard body on an AB chassis, 
is also becoming a popular unit, 
inasmuch as it has the advantage 
of getting into the places where 
the larger jobs would not serve, 
and being able to make faster 
time. 

The Company, 
recently 
of the | 
and is looking | 


oo, ¥V. 3Zadlev 

Fageol distributors, has 
taken on the distribution 
Ruggles truck also, 
forward to a good business in the 
spring. Considerable activity 

the lumber 
A number of lumber 
all parts of the 


using Fageols 


Paving Project May 


operators in 


state are 


Boost Milwaukee Sales| 


Milwaukee, 
ing 


the 


Feb. 


was 


4.—Little 
reported 
ending January 28 
truck dealers in this vicinity, 
side of that during 
While actual sales were 


sell- 
activity 


week 


the 


light, | 


side M ling prospect 
districts was reported. | 


jand 


| 


now | 
| 


during 
by | 
out- | 
show. | 
sales ! 








One-Fifth of Farms 
In Illinois Use ~ 
Tractors 


Rockford, Il., Feb. 4.—The Win- 
nebago County Farm Bureau, in a 
report just issued, 
nearly one-fifth of the farms 
the state of Illinois report tractors 
in operation. 

The announcement states that 
there were 225,601 farms in this 
state in 1925. Of these 41,454 use 
tractors, an increase of 19,522 trac- 
tors over 1930. 


BENJAMIN VAN WHY co. : 
BUILDS HEAVY DUTY CAB, 


Pa., 
built 
has been 


announce that 
in 


Bethlehem, 
cab, 
service, 


Feb. 4.—A new 
for heavy duty 
and 


truck 
designed is 
being placed on the market by the 
Benjamin Van Why Body 
Inc., here. 
Details of 
framed windshields, 


construction include 
which lessens 
elimi- 


chances for breakage and 


nate chattering; drop sashes in 


and panels, 
that lock in both open and closed 
positions, and sliding windows at 
the rear. All of the cab parts 
are standard, so that repairs and 
replacements can be made readily. 
The cab is also equipped with a 
cushion or double texture imita- 
tion leather, with springs mounted 
on hardwood frames. The side 
door panels are 
lnealed steel. 


doors sliding doors 





week in arrang- 
visiting 
pects secured during show week. 

An $800,000 street paving pro- 
gram announced by city officizls 
adds a large item to the con- 
struction work in prospect this 
summer, and as a result much 
heavy equipment is expected to 
be secured’ to carry out this 
work. A number of contractors 
are receiving figures on various 
types of equipment, which will 
be purchased in preparation_for 
the spring and summer construc- 
tion work. 


the 


lists, or 


forces spent 


pros- 








PATENTED 1925 





US PATENT OFFICE 











DEALERS, connect yourselves with the 


greatest patented automotive necessity 
in the United States. LOSE NO TIME— 
Get our proposition at once, without delay. 


1111-1113 S. BROAD ST., ° 
Philadelphia, Pennsylvania 

















Works, 


| where 


of blue an- 


Montreal, Feb. 4.—Recognizing | 
the constant growth of business 
prosperity in Canada and an in- 
creasing demand for motor trucks 
and buses, the White Company, 
Ltd., is expanding its facilities in 
Montreal with a new building 
which, will be a model of efficiency, 
representing, they state, the latest 
in modern plants for motor trans- 
portation sales and service. 

_ The building, upon which. work 
started December 1, will be com- 
pleted about May 1. It has a front- 
age of 150 feet, with a depth of 180 
feet. The construction’ is brick, 
two stories high. 

Instead of two separate storage 
spaces, as in the present building, 
the new home of White trucks and 
buses in Montrea] will bring new 
and used. cars together in a single 
large storage room. New. tool 
equipment and new machinery will 
be installed, greatly increasing 
present facilities for White owners. 
Department arrangements and lay- 
out are of the newest and most 





efficient design, following stand- 
ard plans for White direct factory 
branches everywhere. The new} 
, building will be owned by the 
l Dwyer Investment Company. | 
The White Company, Ltd., 
‘been established in Canada 
nineteen years, with a branch 
Montreal for the last 
vears. Larry M. Hart, a 
of Canada, has been managing | 
here for the past ten years. He 
came to Montreal from Edmonton, 
he had been the White 
dealer for two years. Since 1924] 
‘he has been managing director of | 


for | 
in | 
thirteen | 

native | 


' 
has | 





the company’ fr the entire Cana- 
dian territory, we*h headquarters 
in Montreal. The White Company 
has direct factory sales and service 
branches in Toronto and Winni- 
peg, as well as in Montreal, and 
authorized representatives in all 
important cities. of the agpenat 


FIGURES SHOW GAINS 
Lincoln, Neb., Feb. 4.—The in- 
crease in the number of automo- 
biles in Nebraska for 1925 over 
1924 was 9.2 per cent. The gain 
for 1924 over 1923 was 7.9 per cent. 





TRUCK LICENSE PROBLEM 
- LOOMS IN WASHINGTON 


Olympia, Wash., Feb, 4.—That 
motor trucks owned in other states 
but operating in Washington for 
in excess of ninety days 
must be equipped with license 
plates issued by this state, is an 
opinion by Attorney General John 
H. Dunbar. The opinion was given 
the state license director following 
complaint of eastern Washington 
officials, 


periods 








Throw Away Your Gauge Stick 


It won’t accurately check 
your gasoline and oil deliveries. 
Our gauge in your underground tank, 
with its indicator on your office wall 
will tell you closer than % of 1% 
how many gallons there are in the tank. 





, 


And at any time — within one minute 
you can verify the accuracy of the gauge. 








Exclusive Distributors Wanted 


Sartometer Sales Company 


1819 Broadway, New York City. 














Starting. Lighting & Ignition 


Millions of owners of Auto-Lite equipped cars have learned 
to accept it as the standard of dependability. This world-wide 


confidence is a conspicuous tribute to quality leadership. 
is a pillar of strength to car builders and dealers everywhere. 
And it is a source of inspiration for every worker who helps 
maintain this quality reputation for Auto-Lite. 


THE ELECTRIC AUTO-LITE COMPANY 


Office and Works 
TOLEDO, OHIO 


The Sign of Auto-Lite Service 
A National Protection to Car Owners 


- 


It 
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Our Own Automotive Family Album— 


The Boyhood Days of Our Industry’s Leaders 
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Take Out the Mystery 
NE of the difficulties that the motor car merchant has to 
contend with is establishing and maintaining pleasant 

relations with customers who visit his place of business in 
search of service. The average car owner isnot mechanical. 
To him the functions of the. various mechanical units that 
make up the car are more or less mysterious. A very small 
cause will produce results not. very different from a major 
failure. For instance, a break in the eleetrical current line 
will stop the car just as short as a ruined rear axle. The 
time and cost of remedying one may be a few minutes, while 
the other may cost a lot of money and mean laying up the 
car for several days. 

This is one of the reasons why a car owner whose 
vehicle has needed a lot of work done on it to return it to 
good running condition always feels a little aggrieved. At 
some period or other he has probably suffered some simple 
trouble that stopped his car short, but which a mechanic 
remedied in a minute.or two. When the head of the service 
department tells hin that such and ouch things must be 
dout to make the car GFiveable again, he may accept the 
verdict and pay for the work, but the chances are that. he 
feels a bit suspicious. 

Furthermore, he has probably heard stories of how 
dishonest garagemen pretend to do a lot of work and charge 
for it, when all that was really done was to splice a wire 
or renew some minor part. 

The very best thing that an automobile 
merchant can do for his service department is to 
take the mystery out of the bill. Have the customer 
shown wherever possible just what is wrong and 
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“HOWARD A. MULLETT, VICE-PREPIDENT OF THE YELLOW 
CAD.CO, A GENERAL MOTORP CUDPIDIARY, WAP ONCE A 
MOTORMAN) ON A MIDWADKEE STREET GAR. 














SERVICE STATION MEN 
ELECT NEW OFFICERS 


Seattle, Feb. 4.—Van G. Sarver 
of this city was elected state presi- 
dent of the Washington Inde- 
pendent Service Station Owners, 
at the state meeting just held in 
Aberdeen. C. E. Whitehead of 
Lynden was elected vice-president; 
G. C. Neal of Seattle, association 
manager; Otis Allen, Ariington, 
Cc. M. Weaver, Elma, and W. D. 
Morgan, Chehalis, members of the 
business committee 

A new system of assessing 
monthly dues was adopted. The 
charge is to be based on gasoline 
gallonage at each service station 





DVERTISING is an inten- 
tional molding of Public 
Opinion. The more buyers in the 
industry see or read about your 
prodect the more will they say 
and do the things that make it 
a snccess. 
And you can tell them in the 
A. D. N. every day. 














on the second Tuesday of each 
month. The amount is to be one 
cent per gallon sold. 

The association plans to divide 
the fund obtained from dues into 
three parts, one for organization 
work and expemses, one for ad- 
vertising and the third for in- 
suranee. 





400 DEALERS EXPECTED 
AT OVERLAND CONVENTION 


Indianapolis, Feb. 5.—Approxi- 
mately 400 dealers of the central 
territory are expected to attend the 
big sales converition of the Willys- 
Overland Company, which will be 
held in Indianapotis in the Expvusi- 
tion Buitding at the Indiana State 
Fair Ground, February 18. The 
convention will be held in connec. 
tion with the Indianapolis Spring 
Automobile Show the week of Feb- 
ruary 15. 

Among the speakers who will ad- 
dress the dealtrs will be John N, 
Willys, president; A. J. Baker, chief 
engineer, and L. G. Peed, sales 
manager, all from Toledo. 





OVER THIRTY LEADING MAKES 


By Kessler 
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explain to him what must be done in the way of 

repairs. If need be, have him come to the shop 

when the mechanical unit under repair has been 
torn down, so as to show him just what is being 
done. 

The used car business suffered for many years from 
this same condition. Used cars were sold on the grab bag 
principle. If the buyer was lucky, he got a good return in 
transportation for his money. All too frequently he was 
cheated. Finally, the used car became a joke and a by-word. 
Then automotive merchants began to take the mystery out 
of the used-car. Various methods of explaining to used car 
buyers exactly what they: were getting were devised. Used 
cars were rebuilt and given the same guarantee as new ones. 
Today the mystery is out of the used car, which, in propor- 
tion to price paid, is as good a buy as a new one. 

The. flat. rate.system has helped to make the service: hill 
more easily understood, but there still is room for improve- 
ment in many -shops®* And “we counsel them “Take 


. wheel in turn raised high 
above the others; you may 
buck deep mud or snow, but, 
no matter how hard you drive, 
you can rely upon the Spicer 
Propeller Shaft under all con- 
ditions to deliver the full 
power of the motor to the 
driving axle for the entire life 
of the car. 


REE oes 


passenger cara osimg Spicer 


Over thirty leading makes of 
good cars and trucks are now 
driven through Spicer Uni- 
versal Joints. Silent and effi- 


cient, hidden away under the 
body, they will never attract 
your atention, so we speak 
for them. Your car may 
weave over rough roads, each 
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Among the 
Propeller Shafts 


















: oe the Cadillac 
Mystery-Qut of the: Repair: Bil. : Sf Cleveland 
. j ss ; : - Cole 
There is something almost naive in the explaration by | Durant v3 : 
the State of Washington Tax Commissioner anent,,the:de-{ ind Soe asi pei 
cline of Eohippian (Greek term for almost extinct animal | Flint!“ is oe 
later known as Horse), traffic, P one Franklin et 
“Horses this year totaled 175,076,” says the. commis; Hudson . 
sioner, “a decrease of 10,768 animals compared to 1924. This A as a 
decrease is due to inroads of the motor vehicle, which is Matiiton =~ ei C28 9d- oer 
steadily displacing the horse for.commercial.gnd farm pur- Moon rz ; 
poses.” +e ; Peériess eae 
ee a. Ss : ‘ a - Pierce Arrow { 
Ay : Ss Rg — Star- 
JOBBERS HOLD sHOw "OPPOSE GAS- TAX Studebaker 


Bismarck, N. Dak.; Feb. 4<: The 
second annual automobile -equip- 
ment show to be staged by Quan- 
rud, Brink Reiboid, local 


wholesalers, was heid recently with 
a large attendance of dealers and 
mechanics from points in North 
Dakota and eastern Montana. 


and 





Montreal,..Feb. #4.—Sarnja City! 
eolncil” concurred in_a. resolution | 
forwafded by the Windsor’ council | 
protesting to the previncial gev-! 
ernment against imposition of the! 
tax on gasoline’ used in municipal 
cars and trucks and also the tax} 
on license markers for the samé 
vehicles. | 






Wills Ste. Claire 












Parish Mamefactariag 
Salisbury Axle Co., Jamestown, N. Y. 


Spicer Manufacturin 
South Piet eo 


Corp., R Pa 
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SALES CONTESTS 
HELP TO SALES 


This Is ‘Conctasion of 
Dealer in Atlanta, 
Georgia 

Atlanta, Ga., Feb. 4 (U. T. P. 5.). 
—wWhile sales contests are not, of 
course, anything in the way of an 
innovation in the automobile busi- 
ness, still there are certain types 
of individual selling contests that 
lend to this method of merchandis- 
ing a somewhat different angle, as 
it were, and make it, therefore, 
worth discussion. 

Naturally, the purpose of any 
sales-contest, whatever may be its 
precise nature, is to stimulate in- 
terest on the part of the firm's 
salesmen by offering them some 
sort of a bonus or prize for a little 
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Hupmobile Sixes to arrive 
broke 
walking stick. 
Motors, Ltd. 


The 


UTH ST. DENIS, THE DANCER, ce hristens the first of the new 
in China. 
taken at the christening ceremony at Shanghai, when Miss’ St. 
a bottle of champagne over the hood. 
Hupmobile is handled in China by 


around $670,000,000. In 1919, Gen« 
eral Motors total assets were $475,< 
| 000, 000, many millions of ‘which 
later were written off. Assets of 


bee corporation today are probably 
| around $625,000,000. Earnings in 


‘SEE SOUND BASIS 
FOR MOTORS’ RISE 


Photograph below was 
Denis 
with a 
China 


She is shown 
the 











extra effort on their part, and by 
thus stimulating their interest 
briing about an increase in their in- 
dividual sales, and incidentally, 
course, this increases the gross vol- 
ume of business, which serves to 


make such a contest worth while} 


from the merchandising standpoint. 
“Probably one of the most suc- 
cessful men identified with the | 
automobile business in the South, 
so far as sales contests are con- 
cerned, it T. B. Hermes, manager | 
of the retail department for 
Willys-Overland, Inc., of Atlanta, 
for Mr. Hermes, during the past 
couple of years, has built up quite 
a reputation for himself in this re- 
spect as an originator of unique 
sales contests. And almost invar- 


jably he has found that these con- 


tests are really worth while in the | 


creating of new business for both | 


the used car and new car depart- | 
ments of the retail branch, in that 
they stimulate the salesmen 
these departments to greater sales 
effort, not only that they may 
themselves profit thereby in the 
winning of the special awards or 
prizes that are offered, but also 
that they may have the satisfac- 
tion of beating the other fellow. 

“T have found,’ 
in discussing these 
they have the result 
spirit of friendly 
salesmen in both our 
car departments, and 
is one of the factor 
tributed largely to 
these contests, aside 
that the men then 
fered an opportunity t n 
greater commissions for this” extra 
effort if they fortunate enough 
to win one of the prizes or 
we award the. winners.” 

It has been said, and with plenty 
of truth, that the proof of the 
ding lies in the eating thereof, 
after all said and done, it is in- 
variably the results that count in 
this business of selling things. A 
plan or an idea or a selling contest 
might look to be 
when set down upon paper, 
whether it will prove itself equally 
as worth while in actual operation | 
is another matter, 

“Therefore, in describing the dif- 
feernt contests used in recent 
months by Mr. Hermes at the Wil- 
lys-Overland branch in Atlanta 
eare has been taken to select only ! 
such of these contests as have 
shown themselves to be worth 
while by the sales results they have 
accomplished. 

“Comparative sales figures were 
* chosen -in the reaching of this 
decision. That is, if the contest 
was during October, let us say, and 
the retail sales of the branch dur- 
ing that month increased by 25 per 
cent. over the corresponding month 
of last year, it is naturally taken 
for granted that the contest had 
more or less to do with this result. 
Though one must also give censid- 
eration to the fact that the automo- 
bile business in Atlanta this fall is 
generally better than last year with 
nearly all dealers; yet it is not 
per cent. better, so.certain it 
that a portion of this increase 
least can be attributed to the in- 
terest aroused among the salesmen; 
themselves by the contest. And 
Mr. Hermes himself, who has made 


“that 
a 


contests, 
of creating 


and new 
this spirit 
that has con- 
the success of 
from the fact 
are 


used 


selves of 


o ear 


are 


bonuses 


for, 


is 


25 


a careful study of the matter, will! it 
‘the salesmen. 


be quick to’tell you that he has 


to | 


of | 


in | 


’ said Mr. Hermes } 


rivalry among the | 


pud- |} 


of unusual’ worth | 
but | 


| 


is; 
at*the 


| 1919 were $60,500,000; in 1925 they 
exceeded $110,000,000. While Gen- 
eral Motors has in the past year 
more than doubled in price, it could 
|}apparently go a long way before 
selling on same basis as in the 
1919-20 market. 


Present Strength Held | 
To Be More Justified 
Than in 1920 


York, Feb. 


| motor stocks as a whole are selling | 











| New 4. —Although 





j at much than in|} 
} 1919-20 


| took place, there is a much sounder | 


higher prices 


, when their previous boom 


ine for the rise than at that time, 


says Dow, Jones in a discussion | 


of 
j the 
| 

| Many 


1919 


the present market position of | 


motor stocks. 


companies emerged from | 


the inflation in a weakened | 


condition from which they are only ; 
recorering. Stutz is an ex- 


A 
the stock sold ahove 


now 
Ex- 
| change, 700, | 


ample. leader on the Stock 





| 
Success Attends 


Jersey City Show 


Jersey City, N. J., Feb: 4.— Jersey 
| City’s auto show, which closed Sat- 
| urday night, was decidedly success- | 
!ful as a business proposition. The | 
| show set a record of cars sold by | 
‘every one of the thirty-three ex-) 
| hibitors. 

Sales ranged from 


| 


a single car 


in several of the makes, up to the 
high score of twenty Chevrolets | 
sold by James A. Sullivan. | 

On the average, a sale was made 
each thirteen minutes the show was 
|}open, a record which the oldest 


fof the local dealers declares has 


‘entire Shrine Temple has been se- 


never been equalled at any show in| 


tex country. 

Attendance reached over 
visitors, 8,000 more 
jany previous show here. 


being than 


iof every 
the the 
and their 
at a 
of. 
winner 
Galland 
M. Mitchell, 


show committee; 


} After show closed, ex- 
hibitors 
celebrated 
| The 
1 A. 
record: 
ager; 
man of 
Peter J. 
Hudson 
Association. 
Manager 
leased the 
| show, for 
lat the 192 


representatives 
midnight banquet 
were James 
the sales 


show 


guests honor 
Sullivan, 
Frank 
Frank 
the 
Kelly, 
County 


of 


man- 

chair- 

and 
the 


president of 


Auto Dealers 


has already 
next year's 
y exhibitor 


ken spa 


Galland 

armory for 
which ever 
6 show has ta ce 
do 
what 


found that these contests in- 
crease the sales volume over 
they would be otherwise. 
“For November the new and used 
car selling forces were divided into 
two separate teams, these teams so 
constituted as regards their per- 
isonnel as to make them 
+ equal in sales ability, 


| the past records of the men. 


| 


25,000. 


One out} 
170 visitors bought a car. |} 


about | 
as based on! 
A | 


quota for each“ week of the month | 


} wae given each team, amounting to 


jing the week received a bonus of 
| $50, to be divided among 
| members as -the: team captain 
| might see fit. Both captains 
awarded their bonuses according 
to’ the sales volume of the indi- 
vidual man, providing that man 
had reached a certain sales volume 
during the week. 

In addition to this, the individ- 
ual. salesman selling the largest 
money volume each week got an 
(extra $25, -providing his net busi- 
ness during the week reached 
$1,000 or more, except used car 
men, who received $19, providing 
they sold three or more used cars 
during the week. Special award 
was given to the leading team cap- 
‘tain at the end of the month, while 
losing team had to treat the 
‘winning team members to a turkey 
dinner. This proved a very suc- 
cessful contest, also, and was con- 





$7,500, and the team making the| 
largest sales in money volume dur- | 


the | 





1s. dered especially valuable in that 
encouraged team work among 


| equivalent to more than $140,000,- | 
000 for 200,000 The | 
quotation has shrunk to around | 
| $8,500,000 and was less than one- 
third of this figure at its lowest | 
level] before the company opened 
new profit prospects with its 1926 
eight-cylinder models. 

But General Motors is a better 
example of how the motors stand | 
in the present stage of the so-called 
motor boom. In 1919 the common 
stock, of which 1,650,000 shares 
were outstanding, sold around 405, Body W orks, Inc. 
equal to $627,000,000. At today’s 
level around 130 the 5,161,000 | Bethlehem, Pa. 
shares now outstanding equal! 


Something New in Heavy Duty 


HELENA AUTO SHOW 
Closed Track Cabs 


SET FOR FEB. 10TH 


Feb. 4. 


|days of exposition are promised at 


its shares. 


DEALERS, 
DISTRIBUTORS, 
MANUFACTURERS. 


Helena, Mont., — Four 


Helena’s annual auto show, which, 


Write for details, prices, etc., 


The Benajmin Van Why 


say dealers, will eclipse all previous 
affa'rs of this sort. ~C. R. Brazier 
will be in charge of the event. The 





cured for the show, which will! 


en on February 10. 














OTICE the number of cars at the show that are equipped 
N with the Boyce Moto Meter! An overwhelming ma- 
jority—impressive evidence of its utility, beauty and down- 
right value. 

On the radiator cap the Boyce Moto Meter is always in the 
driver’s line of vision, always ready with its warning ten to 
fifteen »minutes before trouble brews under the hood. The 
unfailing sign-of the man who is kind to his motor. 


Over 8,000,000 now in use. 


THE MOTO METER CO., Inc., Long Island City, N. ¥ 
THE MOTO METER COMPANY OF CANADA, Ltd., ‘Hamilton, Oat. 


MOLOMETE: 


The same *‘Meote Meter’’ is the registered trade-mark and the exclusive property of this Company 
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Until We Meet Again 


as Chicago Auto Show will 
will soon be a thing of the 
past. It will live only in the 
memories of those who came, 
who saw, and who profited by 
the exhibits at the show and 
at the contacts made with the 


really worth while men in the . 


automotive industry. 


The show is an inspiration to 
those who saw it through the 
eyes of knowledge and imagi- 
nation—to the others, if there 
be any others, it was just an- 
other motor car show. 


Advertising is the force that 
will sell these cars you have 
seen—and advertising in the 


country’s leading magazines 


will play no small part in help- 
ing you make sales of ‘these 
new models. 


When the subject of advertising 


comes up for consideration— . 


give a thought to the two mil- 
lion or more people who buy 
TRUE STORY and to the ten 
million people who read it 
monthly. 


This is a great market—almost 
untouched by any other maga- 
zine or group of magazines— 
and it is a fertile market for 
motor car advertisers who make 
sales their main concern. 


To the advertising buyer with 
imagination and _ foresight, 
TRUE STORY is not “just an- 
other magazine.” It is the ONE 
magazine that MUST be used, 
if you are to reach the masses 
with your message—and it is 
to the masses that you must 
make your vital appeal. 


Think of TRUE STORY as “The 
Necessary Two Million*” be- 
cause you cannot reach this 
group of readers through any 
other magazine or group of 
magazines. You must go to 
them through TRUE STORY 
to be certain that you are in- 
fluencing their decision. You 
cannot take away from the 
show a more profitable im- 
pression than a true idea of 
what TRUE STORY’S neces- 
sary 2,000,000 (plus) can SELL 
for you! 


rue Sto 


‘The Necessary Two Million +” 


“Greatest Coverage—Lowest Cost” 











| 
| 
| 





€AT.A.BACKS 


to act on all matters pertaining to} 
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OPEN SHOP PLAN 


Opposes Unionization 
—Reports From Other 
Associations 


Chicago, Feb..4.—The Chicago 
Automobile Trade Association has 
taken a stand for “open shop” 
and against unionization of the 
mechanical departments of auto- 
mobile dealers in Cook County. 
Backing up this stand, the 
association has affiliated itself 
with the Employers Association 
of Chicago, which automatically 
makes every dealer affiliated 
with the C. A. T. A. also a mem- 
ber of the Employers Associa- 
tion, 

The action of the association fol- 





lowed persistent attempts of union 
agents to organize the auto work- 
men. 


Birmingham, Ala., Feb. 4.—One| 
of the most fruitful meetings in! 
the history of the organization was | 
held by the Alabama Automotive | 
Trades Association at Montgomery 
on Monday. 

A resolution introduced by Thad 
Holt, authorizing the changing of 
the by-laws of the association to 
permit of the election of an exec- 
utive committee of five, was moved 
and carried. This executive com- 
mittee was vested with full power 


the association and to elect one of | 
their niumber as president. 

The five elected as committee- 
men were Hayes Tucker of Tus- 
caloosa as president, J. F. Stuck- 
enborg of Montgomery, W. B. 
Smith of Birmingham, E. W. 
Brownell of Birmingham, and Kay 
Johnson of Montgomery. 

It was voted by the membership | 
to hold the next meeting in Dothan, 
Ala., in July. J. B. Farley was re- 
elected as secretary of the associa- 
tion. 

A feature of the meeting was the 
large attendance of the battery and 
repair men’s division of the A. A. 
T. A. and many important matters 
telative to this division were set- 
iled. 





Austin, Tex., Feb. 4.—At the last 
regular business meeting of the 
Austin Automotive Dealers’ Asso- 
ciation, E. E. Young was elected 
president for the next year; J. T. 
Simmons was made vice-president 
and Joe Ellington secretary-treas- 
urer. 

W. A. Williamson of San Antonio, 
vice-president and general man- 
ager of the Texas Automotive Deal- 
ers’ “Association, addressed the as- 
sociation. ~- 


Rechester, Pa., Feb. 4.—The 





proposed enactment before the 
Senate of the United States of the/| 
Ainey bill came in for condemna- 
tion by the Associated Automotive | 
Merchants of Beaver Valley at/| 
their meeting here recently.- Reso- 
lutions of protest against the pro- 
posed law, characterizing it as the | 
result of misleading propaganda 
of the railroads against auto bus 
and truck competition, were | 
adopted and telegraphed to Con-| 
gressman Thomas R. Phillips of| 
this district. 


Ashville, N. C., 
The Asheville Automotive trade 
Dealers’ Association is opposed 
to the plan to discontinue the 
local branch of the: state license 
bureau, operated in connection 
with the Carolina Motor Club’s 
office. 

Discontinuance of the office 
will mean delay in securing auto- 
mobile licenses, and will add te 
the expense of the dealers and 
the public, officials of the or- 
ganization say. 


26 RESERVATIONS FOR 
INDIANAPOLIS SHOW 


Indianapolis, Ind., Feb. 4. — 
Twenty -six firms already have 
made reservations for space at the 
spring auto show February 15 to 20, 
it if announced by John Orman, 
maniager of the exhibit. The local 
show will be held two weeks fol- 
lowing. the Chicago show. First 
showing of nine new models ts ex- 
pecté@ at the event. 


~ 


Feb. 4.— 
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HEVROLET HAS FOUND that elaborate window flisplays are well worth the expense entailed. They 
how employ a professional decorator to trim both the New York and Detroit windows. 
below shows. a recent display at the Chevrolet showroom in Detroit. 


The picture 




















‘World’s Largest Garage’ 
Completed at Albany 


LBANY, Feb.4.—The new building of the Albany 


Garage, Albany, N. Y., 


recently completed, occupies 


one entire city block in the heart of Albany’s business center. 


access to all floors. 


|The most modern system of d’Humy ramps gives quick, easy 
These boulevard-like inclined runways 
have wide, sweeping turns—the up and down drives 


being 





entirely separate. 

Each floor is spacious, sunlight 
invades nearly every corner and 
order and cleanliness and to the 
complete absence of fire risk. A 
high pressure sprinkler system 
guards every inch of this modern, 
fireproof structure. * 

The floor space comprises nearly 
half a million square feet. It will 
accommodate 2,000 cars comfort- 
ably. The owners of the garage 
advertise and believe it is the 
“largest garage in the world.” 
The main salesroom is located on 
the first floor. The Albany Ga- 
rage has sold Peerless cars for 
nearly the full twenty years of its 
history. It also has the agency for 
Willys-Knight and Overland cars, 
but this salesroom is in another 
part of the main floor. The tire 
and accessory department, carry- 
ing one of the largest stocks in 





Albany, is also located on the main 
floor, as are the company’s of- 
fices, a comfortably furnished 
woman's rest room, the electrical 
department and the tire repairing 
and vulcanizing shop. The elec- 
trical department is the official 
service station for the leading 
lighting, starting and ignition sys- 
tems, storage batteries and other 
auto: electrical equipment. 

On the fourth floor is the repair 
shop and parts department and on 
the sixth floor is the upholstery 
department. On the seventh floor 
is the paint shop. In this shop 
much costly and exclusive equip- 
ment is devoted to genuine Du Pont 
Duco finishing. The rest of the 
building is used for the storage 
of automobiles and a large used 
ear department which is on the 
fourth floor. 

The New York State Motor Vehi- 





cle Bureau, wherein is centralized 
all the great automobile activities 
of this state, occupies a consider- 
able portion of the building also. 
From these headquarters are is- 
sued plates and licenses of every 
form. All driving tests are given 
from there and it is the source of 
considerable motoring information 
of every character. 

And the men who have made 
Albany Garage are: G. Y. Lansing, 
president; Willtam L. Vischer, first 
vice-president; Thomas Hun, sec- 
ond vice-president; W. L. L. Peltz, 
secretary, and Chauncey D. Hakes, 
treasurer and general manager. 

Mr. Hakes attributes his success 
to hard work and judicious adver- 
tising but qualifies this by stating 
that Albany helped, too, because 
of its geographic location and its 
huge amount of tourist business in 
summer. The Albany Garage, be- 
ing conveniently near all hotels, 
handles a large per cent. of the 
Summer transient trade. 


FISK BID ACCEPTED 
Bismark, N. Dak., Feb. 4.—The 
State Highway Commission has 
awarded to the Fisk Tire Company 
a contract for all automobile tires 
to be used by the department dur- 
ing the coming year. The 


tract was based on unit prices with 
a sliding scale for over quantities. 
The Fisk bid was the lowest re- 
ceived. 


con- 





OMNIBUS PROFITS 
FAVORABLE IN 25 


Shown for First Nine 
Months of Last Year 


New York, Feb. 4.—The Omni- 
bus Corporation shows for tte nime 
months ended September 30, 1925, 
®& net dividend income from sub- 
sidiaries of $687,277, which, after 
allowing for dividends for the per- 
iod on its $8,843,560 of 8 per cent. 
preferred stock, was equal to 28 
cents on 594,545 shares of no par 
common. Both of these stocks were 
listed on the New York Stock Ex- 
change last week. 

As the Omnibus Corporation was 
organized about the middle of 1924 
to acquife all the capital stock of 
Chicago Motor Coach Company and 
to obtain control of the Fifth Ave- 
nue Bus Securities Corporation, 
comparison of earnings for the nine 
months of 1924 is not availablke. 
Report for the full year 1924, 
which included net profit of the 
Chicago Motor Coach Company for 
the year and dividends from stock 
holdings in Fifth Avenue Bus Se- 
curities Corporation for part of the 
year, showed net income of $554,- 
138, equal after preferred dividends 
to 14 cents a share on 694,015 
shares of common. 

On September 380 last Fifth Ave- 
nue Bus Securities Corporation 
owned 80 per cent. plus, or 190,293 
shares of the stock of the New 
York Transportation Company, 
owns all the stock of the Fifth Ave- 
nue Coach Company. Omnibus Cor- 
poration, on the same date owned 
93 per cent. plus, or 549,450 shares 
of stock of Fifth Avenue Bus Se- 
curities and all the stock of the 
Chicago Motor Coach Company. 
The latter company owns a minor- 
ity interest in St. Louis Motor 
Coach Corporation, which owns all 
the stock of the Peoples Motorbus 
Company of St. Louis, 

Considering equities in earnings 
of its subsidiaries Ownibus showed 
net income of $1,329,895 for the 
nine months ended September 34, 
1925, equal to $1.34 a share on ftg 
common. 

New York Transportation Com- 
pany showed net income of $1,208,- 
415 for the first nine months of 
last year. It is est'mated that it 
will show about $1,400,000 for the 
year or almost $6 a share onn 235,- 
000 shares of $10 par stock, which 
compares with $6.59 in 1924; $5.79 
in 1923; $5.14 in 1923, and $5.25 
in 1922. Equity of Omnibus Cor- 
poration in New York Transporta- 
tion’s estimated earnings would be 
about $1,030,000. 





SPECIAL BODIES 


phia show. 
low, rakish 
was treated 
manner. 


CLOSE COUPLED SEDAN ON 


This job received very favorable 
comment at the recent Philadel- 


Aside from being of 
design, the interior 
in rather an unusual 


CHARLES SCHUTTE BODY CO. 


DUESENBERG CHASSIS 
The 


Wednesday’s issue. 


quiries are solicited either for in- 
Custom Bodies or in 
quantities of twenty-five to a 


dividual 


hundred. 


interior was shown 


LANCASTER, PA. 


TTI hn en Mm OL 


in 


Your in- 
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Financial News of the Automotive Industry 


RISEIN GASOLINE 
AND OIL PRICES | 
MORE WIDESPREAD 


Bisadard et Indiana’s| 
Increase Applicable 
In 13 States 


York, Feb. 
the recent advances 
prices in the mid-continent fieid, 
the Standard Oil Company of In- 
diana has raised the tank wagon 
price of gasoline 1 cent galton | 
throughout its territory, embracing 
thirteen states. Similar increases | 
in other sections are anticipated. — | 

The Standard Oil Company of 
Ohio has increased the price of} 
tank wagon gasoline and kerosene | 
1 cent a gallon and the Standard | 
Oil Company of New Jersey has put | 
into effect an increase of 1 cent a} 
gallon on export gasoline and % 
cent a gallon on export kerosene. 

The Standard Oil Company of} 
Louisiana has advanced the price of | 
Caddo crude, below 32 gravity, and | 
all grades of Homer, Haynesville 
and El Dorado crudes 20 cents a 
barrel. Three top grades of Caddo 
crude and al! grades of Bull Bayou, 
De Soto and Crichton crudes were 
advanced 25 cents a barrel. All 
grades of Smackover crude were| 
advanced 10 cents a barrel. No} 
change has been made in Bellevue | 
or Cotton Valley crude. 

The Magnolia Petroleum Com-| 
pany increased the price of Corsi- | 
cana heavy crude 10 cents a barrel. 
The new price is $1.15. All grades 
of Rocky Mountain crude, except | 
Sunburst, have been advanced 
eents a barrel. 

An advance of 30 cents to $2.25 
a barrel in the price of Corning 
grade crude oil has been posted by 
leading purchasing agents in Pitts- 
burgh. } 


MERGE LARGE CAB 
UNITS IN CANADA 


Yellow iad Senncdy | 
Organizations Amal- | 
gamate in Montreal 


Montreal, Feb. 4.—A future new | 
listing for the local stock market | 
has probably been brought into 
prospect through the amalgamation | 
announced over the week-end of | 
Yellow Cab and Kennedy. This | 
merger, it is said, will create one 
of the largest taxicab companies in 
Canada, with an aggregate gross of | 
approximately $2,500,000 per year, | 
or about 25 per cent., of the pas-| 
senger revenue of the Montreal 
Tramways Company. | 

It is stated that approximately 
$1,500,000 in cash has been invest- | : 
ed in the two merged companies, | 
exclusive of good-will, — Mia! 
chises and concessions. apts tliza-! 


_— — 


New 4.— Following 


in crude oil} 


a 


95 
20 


| oversubscribed. 


| ber 
| lows:— 


| Pfd. 


| Other 


Finance Corporation, 


La France Issue 
Is Oversubscribed 


New York, Feb. 4.—The offering 
to stockholders of 14 per cent. in 
additional common stock of the 
American-La France Fire Engine 
| Company at $12 a share has been 
Although stock- 
holders H&d privilege of subscribing 
for stock in excess of 14 per cent. 


lof holdings, the allotments will be 
small. 


‘MULLINS ASSETS 





TOTAL $4,258,434 


‘Profit and Loss Surplus 


Of $2,417,520 Shown 
In Statement 


New York, Feb. 4.—The state- 
ment of the Mullins Body Corpora- 
tion as of December 31, 1925, 
shows total assets of $4,258,434, 
against $3,931,118 at the end of 
1924, and profit and loss surplus 
$2,417,520, comparing with $2,- 
207,989 in previous year. 

The balance sheet as of 
31, 1925, compares 


Decem- 
fol- 


as 


5,929 
,261 
296 
337 
467 
,210 
299 
635 


519,129 
3 
462. 
621.9 
196, 


& nts. rec., 
Inventories 
Other assets 
Pats. and goodwill 
Pfd. stock, sink’g fund 
Def. charges 


Low. wr 
90 

24% 
33% 
45% 
46%¢ 
11% 
41% 
26 * 4 
37% 

115% 4 


ftigh. 
94 


~ 
. 


Dot OS OS DEF. ¢ 


102% 
9 


we 


Sales, 
100 
2500 
300 
300 
120 
100 


Auburn A 
Dur Mot 
Fageol M.. 
Fed M Tr.. 
FirestT&Rp 
FiskR 1 pf 
Ford M C.. 
Goodyr T . 
Mill Rub n. 
Reo Mot ° 
Rick Mot.. 
Sphtdrf BE 
Stutz Motor 
Yel TN Y. 


Aub Auto 
Balaban 
Bendix 


(The above shows 


High 
57% 


COED. «0 


Stock. 
Allis-Chalmers |. 
Am Bosch Magn 
Briggs Mfg Co 
Chandler Motog 
Chrysier .Corp... 
Continental Motors 
Dodge Bros, A 
Faton 
Fisk Rubber 
Gabriel Snubber... 
General Motors 
Goodrich eee 
Goodyear ‘Tire 
Hayes Wheel 
Hudson Motor 
Hupp Motor Car 
Jordan Motor 
Mack Trucks 
Moon Motors 
Motometer, A 
Motor Wheel 
Mullins Body 
Murray Body 
Nash Motors ese 
Packard Motor Car 


Corp 


Paige-Detroit Motor 


Pierce-Arrow 
Reynolds . Spring 
Stew-Warner 
Studebaker Co 
Timken Roller 
U S Rubber 
White Motors 
Willys-Overland 
Yellow C &T 


Last Ch'ge. 
O7% «.... 


30% 
Wednesday's stock 


Speedom 





movement, 


RANGE OF AUTOMOTIVE STOCKS 


D> ot Close. Net Ch’ &. 
91 i 

4 %4 

34 

46 

48% 


Axie & Spring 


y, | Change, 


822 
31% 


° 


30% 


> 


29% 
High. 
24 
sam 


Sales. 
260 Reo Motors rr 
$00 Stew Warner.... 
10 Yel Trek, B.. 
470 Yellow Taxi a8 * 
DETROIT 
Motor 
Motor 
Lamp 


100 Contl 
300 Fed 
600 Hall 


ty) 
35 Timken Axle 
CLEVELAND 
BidAsked| 
Firestone .115 125 |Goodyear .. 
do 6% pf — 102 |Peerless..... 
do 7% pf 98 100 | 


BidAsked 
. 36 4 


o 


30 1 


complete.) 














‘Current Comm odity Prices 





434 


LIABILITIES 
$964,000 
500,000 
351,911 
19,749 


$3,951,118 


stock . $966,000 
*Common stock 

Notes and accts. 
Accrued accounts 
liabilities 

Reserves 

Surplus 


paybl. 


5, 254 
2,417.5 
. $4,258,434 $3,931,118 


*Represented by 100,000 no par shares. 
tAfter depreciation. 


Ford of Canada Has 
New Payment Plan 


Detroit, Feb. 4.—-The Ford Motor 
Company of Canada has completed 
| arrangement for a new time- 
|payment plan with the Traders 
Ltd., insur- 
jing uniform down payment and 
moathly payments on all models 
sold in Dominion of Canada. 

Down payments and installments 
on Ford line are as follows:— 





Down 


P ayment Monthly 
$35 


Roadster 
Touring 
| Coupe .. 
Tudor Sedan " 
Forder BOGOR ...cece 
tion will consist of 15,000 shares of 
7 per cent. cumulative preferred 
shares, of which 10,000 shares will 
be issued and 50,000 no par value! 
common shares authorized, 
which 30,000 will be issued. 
The financial economies 
elimination of costly duplication, 
and the improvement to service 
whith will be made possible, are 
apparent to the constantly growing 
number of taxicab users. 


in the} 


Willys-Overland Retires 


$3, 727,560 


4.—Retirements of} 
of Willys- | 


| 
Overland Company up 


Toledo, Feb 
the 


brought 


preferred stock 
are 
to date with the latest authoriz za | 
tion by the directors of the pur-| 
chase of $3,727,560 of that issue. | 
There was ?,049,500 outstanding | 
at the beginning of the year. | 

During the period in which divi-| 
dends on the preferred were passed | 
retirements were not made on the| 
usual basis of per cent. yearly of | 
the maximum outstand{ng. It is| 
understood that the preferred 
Which now to be retired has! 


ny 
0 


is 


of Preferred 


already been 
President John 2} Willys. 
action, together with the 
retirement of bonded debt, 
pected to bring the common stock 
into line for dividends in the near 
future. Earnings for the last year 
are estimated to have been come 
than $14,000,000 

The position of the Willys-Over- 
land organization has been, steadily 
improving and it is freely predicted 
that dividends will be inaugurated 
before a great while. The present 
year will be the best in the com- 
pany’s history unless all s@igns fail. 


purchased 
N This 
gradual 


through | 


is ex-| 


New York, 
with prices 


be further 
situation 


Billets, rerolling 
Billets, forging 


Blue annealed sheets 
Black sheets ..... 


Cold rolled atrip. e 

Hot rolled strip. 

Pig Iron, Basic— 
Valleys 


Heavy melting steel 


Cast iron borings. 
No. 1 cast scrap 


Base prices, cents per 
High brass sheets 
Copper, in rolls 
Zinc, spot, 
Lead, spot, 


Aluminum, virgin 


High brass 


+ 


Copper, rods, round 





|}cars, New York:— 
| Heavy machinery com. 
New brass clippings. 
Auto radiators . 
| Brass. heavy 
| Grass, light 


Feb. 


eee eeeeeenee 


Eastern Pennsy! vania 
IRON AND STEEL SCRAP 
(Buying prices, f. o. b.. New York.) 


Machine shop turnings... 


New York 
98a99%..... 27 
SEAMLESS TUBING 


in 


STEEL PRODUCTS 
Semi-Finished—Gross Tons 


. $36.00a37. 


Steel bars (hot rolled). . 
Pilates (hot rolled) .... 


3.80 
2.30 


20.00a21.90 
22.00a23.00 


$12.00a13.00 
9.60a10 00 
9.560210.50 
16.00a17.00 


MILL PRODUCTS 


pound, f. o. b., mill, 
18%.2a — 

° ‘8. 40a 8.45 
9.25a 9.30 
a ae 


23.50 
24.25 


DS 
High brass (round % to 


2% in.) ok on — 


OLD METALS 


Following are deaiers’ 
jing prices for large quantities, 


buying and sell- 
ft. o. b. 


9%4a9% 
8%ad ie 
%aT 


‘ 


10%all% 
10%al0% 
T%a 8 

S%a 8% 
T%a 7% 


BUBBER MARKET 


Plantations— 
First latex crepe, 
February-March 
April-June 

Ribbed Smoked Sheets 
February-March 
April-June 

Para-Up-River, 
Islam, fine 

| Inner tubes 

| Inner tubes, No. 

Inner tubes. No. 

Tire, automopile 

| Mixed auto ti 
RNeciaimed 


fine 


No 


rubber 

| Shoe reclaimed; 7c; t 

OIL 
MOTOR 

Peas (steel barre) 

| Up-State New York 

| ngle tank 

New York 

| CRUDE 
EASTERN— 

Penn. grade oil 
in N.Y. Tran. 
Co. limes... 


I 
Ss cars, 


oll in Nat. 
Tran.Co. lines 
Penn grade oli 
in Nat. Tran. 
Ce. lines .... 
| Haines grade oll 
in Nat. Tran. 
Co, lines .... 
Penn. grade oll 
in S&S. W. Pa 
Pipe lines ... 
Penn. grade oil j 
in Eureka P. | 
Line Co. lines 3.50 


3.20! 





> 
eo 


Spot 


white, 


ibe 
AND GASOLINE 
GASOI 


deli ivered, a 


PRICES 
Penn. 


$3.65) Cabell 

Sradf'd District Cc : 
Ragland 

3.65) Somerset 
Somerset. 


3.55) Lima 
Indiana 


Illinois 

Wooster .. = 
Waterloo, ee 
3.66] Plymouth 


Bid 
67 
65% 
64 
66 
64's 
63 
65 
60 


Asked 


spot.. 


7 
ton. . $60. ovate. oh] 
40.00a45.00 
re reclaimed, 9c, 
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4.—The crude rubber market 
showing a tendency to sink. 
The petroleum market remains firm, 
increases 
is unchanged. 


erude oil and -gasoline prices. 


is still lagging, 
The demand is limited. 
with indications that there will 
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‘AnnounceNewPlan 
Of Auto Finance 


South Bend, Iné Ind. Feb. 4 (U. T. 
P. S.)—Something new in the way 
of automobile financing and a plan 
of service somewhat broader in 
scope than has heretofore been 
available is announced by the Na- 
tional Discount Corporation, a 
South Bend organization with 
branches in a number of_surround- 
ing cities engaged in the business 
of automobile financing. 

In speaking of the plan, E. J. 
Becker, general manager of the 
corporation, said: “In an effort to 
broaden the scope of our service 
and be of the greatest possible as- 
sistance to automobile dealers and 
buyers, we have for some time 
been working on a plan whereby 
a car buyer would have a borrow- 
ing privilege on his car just the 
same as does a buyer of real estate 
or bonds or insurance. 

“The plan enables us to offer 
car buyers who finance their cars 
the privilege of borrowing from 
our company a stipulated sum of 
money by using their cars as se- 
curity. F 

“In other words, a man who buys 
a car and pays for 
plan can have the secure feeling 


it under this; 


FISK PREFERRED 
HELD ATTRACTIVE 


Net for Fiscal Véai End- 
ed Oct. 31, 1925, Is 
$6,108,905 


New York, Feb: 
and rubber preferred stocks 
listed on the New York Stock BEx- 
that of the Fisk Rubber 
Company is rated 
& Co. as an especiaily 
issue for investors. 


4.—Among the 


tire 


by Dow, Jones 


attractive 
The company 
recently announced a plan for the 
payment of accumulated dividends 
on the $18,520,900 first preferred 
outstanding. 

In addition to a cash payment 
of $1, first preferred stockholders 
are to receive 4 share of 
first preferred convertible stock 
($25) for each share of the first 
preferred now held. This will re- 
sult in the issuance of $4,630,300 
new preferred. 

New preferred stock is entitled 
to cumulative 7 per cent. preferred 
dividends, and will be on a parity ° 
with old first preferred stock in 
all respects, except as to rights of 
conversion and as to the applica- 
tion of the bond sinking fund re- 
payment. The new stock is con- 
vertible until December 31, 1935, 
into four shares of common stock 
for each share of preferred. 

In the fiscal year ended Ogtober 
31, 1925, net profit was $6,108,905, 
after deducting depreciation, inter- 
est, Federal taxes and reserve of 
$1,500,000 for contingencies. This 
is equai to $32.98 a share earned 
on the $18,520,900 cumulative 7 
per cent. first preferred, and com- 
pares with $2,736,664, or $14.44 a 
share on $18,951,500 first preferrea 
outstanding in the previous year. 


Capitalization 

Present capitalization consists of 
$8,370,600 8 per cent. bonds dué 
1941, on which annual interest 
charges total $669,600; $10,000,000 
5% per cent. notes; due 1931, on 
which annual charges tutal $550,- 
000, or a total interest charge of 
$1,219,600. There is also outstand- 
ing $18,520,900 cumulative 7 per 
cent. first preferred and $4,630,300 
first convertible 7 per cent. pre- 
ferred, on which annual payments 
total $1,620,584. In addition there 
is $1,006,000 second preferred cum- 
ulative stock on which back divi- 
dends amount to 31% per cent. and 
$15,000 management stock on 
which back dividends total 30 per 
cent. There are outstanding 808,- 
255 common shares, carried in the 
balance sheet at $7,791,640. 

The following table shows earn- 
ings per share on the present out- 
standing first preferred and con- 
vertible preferred stock before Fed- 
eral taxes, contingency reserves, 
etc.:— 

1925 
$9,981,812 

1,219, 600 


*. 762, 212 , 
div. 


1924 
$4,259,545 
1,219,600 


$3,039,945 
1,620,584 


Net available for int 
Present int.+ charges. 





Present first pfd 


$1,419,561 
$13.18 


Earnings a share on 
present P pre ferred. +e 


that in case the necessity for ready | 


money arises he can get 

car through our company 
red tape or embarrassing 

and at a reasonable rate of 
est.”’ 


Rubber Exchange 
Business Picks Up 


New York, F eb. * ser" slight in- 
crease in tonnage sold in the crude 
rubber division of the Cocoa 
Kubber Exchange was reported to- 
day. Official trading began on 
Tuesday. Prices remain much the 
same as yesterday. There is a 
tendency toward lower levels. Of- 
ficials of the exchange said that 
the feature of the business on the 
exchange was the appearance of a 
nitaber of brokers heretofore ac- 
tive in cocoa who took up trading 
in rutber. 


without 
details 
inter- 


jt on his} 


and | 


Oil Companies in 
20 Million Merger 


Des Moines, Ia., Feb. 4 (U. T. P. 

).—Details of the $20,000,000 
merger whereby the Manhattan Oil 
Company becomes a major produc- 
ing, refining and marketing com- 
pany in the oil industry of the Mid- 
West, was announced by H. HW, 
|Wormhoudt, general manager of 
the in Iowa. Through 
terms of the merger the Manhattan 
Oil Company of Delaware becomes 


the owner of various properties in- 
volved. The main. office will be 
in Kansas City. Headquarters for 
the Iowa territory, which includes 
| 140 service stations in all parts of 
the state, will be maintained at 920 
j Murphy St., Des Moines. 


company 
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SHOW'S MESAGE 
IS ONE OF CHEER 


Indications Point to In- 
' creased Buying by 
Public 


(Continued from Page 1) 


demand. From a retail standpoint 
the show here this week has been 
a wonder. Sales reports for Janu- 
ary and February are going to be 
high. Dealers in attendance here 
from all over the country, 
larly the agricultural belt, fully 
ticipate record sales during 
first quarter. One of the presidents 
of a succe ear in the 
class, who is noted for his 
predictions, expects an 
trend in car prices toward 

While the larger production 
schedules have been announced 
for the year it is a fact that the 
big products have not yet got 
fully under way and will not have 
until about the time of the big 
spring demand. By April, how- 
ever, it is considered likely. that 
monthly production records will 
be broken again, as they were 
during the fall months of 1925. 

Talking to various executives at 

the show, one is convinced that 
there ‘are certain important de- 
velopments pending asa result of 
the competitive phase the industry 
is now éntering. The demand for 
closed ‘bodies, which has made the 
coach ahd sedan types the standard 
cars of the day, is having a big 
influence on manufacturing poli- 
cies. This does not merely mean 
that all the way from 80 to 100 
per cent. of the output of the fac- 
tories will be closed cars, but goes 
sven deeper. 

From discussions heard on 
varidus sides during the week 

his body situation is far more 
rital as far as the manufacturers 
ire comeerned than the number 
<.eylinders the motor hes. 
‘Speaking of the cylinder situa- 
ion, the lower priced six models 
hnounced for the first time at 

he New York show have gone 
particularily well here, as they 

lid at New York. 

The: dealer attendancé . at the 
show here has been very satisfac- 
tory. ‘Asin the past this is the 
business show. The New York 

»w offers the opportunity of’ in- 

cting the line and the Chicago 

wiis the occasion. for arranging 

tas, appointing dealerships, etc. 
-. longer do any of the manufac- 
turers wait for the Chicago show 
to make their model announce- 
ments... They do not care to. miss 
the publicity offered: by. these an- 
nouncements at New York. .Con- 
sequently, from a mechanical 
standpoint, what was said about 
the New York show can be repeated 
at Chicago. 

One of the things which every 
one commented upon.during the 
week is the large number of new 
roadster and coupe roadster bodies 
shown... These bodies are frankly 
luxury types and are particularly 
intended for country club and sim- 
ilar uses: The price of these road- 
sters is higher than that of some of 
the closed bodies on the same 
chassis, in a number of instances, 
fulfilling the prediction made years 
ago by some of the far-sighted 
oracies that “the day will come 
when open cars will sell for more 
than closed.” 

Every one at the show having 
anything to do with sales during 
the coming year has been studying 
the buying power of the farmer, 
as this is considered to be the key 
to the situation this year. If the 


Classified 
Advertising 


CLASSIFIED RATES 
5e ‘word (per daily insertion) 
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upward 




















WANTED 


WANTED—Factory representative; covers 

New. England thoroughly by auto, selling 
jobbing and semi-jobbing auto and radio 
accessory ‘trade. Can handle additional 








trade. 





AYES-HUNT BODY PLANT.—Production at the Hayes-Hunt Corporation, Elizabeth, N. J., has 
been considerably increased since the first of the year, according to officials of the company. 
Among the cars for which they are making bodies ts the new Star six, recently introduced to the 
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farmer buys cars heavily, we are 
going to have a good year. C. W. 
Nash, president of Nash and Ajax, 
in an interview said, “In trying to 
size up business conditions, I al- 
ways look pretty carefully into the 
situation of the farmer, because 
the purchasing power of the 
farmer constitutes one of the most 
important factors. While there are 
some localities suffering somewhat 
from depression, there is no ques- 
tion but what agriculture on the 
whole has undergone a very con- 
siderable improvement. There are 
only about 10 per cent. more peo- 
ple actually engaged in agriculture 
today than was true twenty-five 
years ago, but they are producing 
40 per cent. more in the way of 
crops. Demand for agricultural 
products is on the increase, too, 
and there is every prospect that 
prices in general will be profitable 
and enable the farmer to continue 
to increase his standards of living 
as he has in the past. 

“Land values, which fell during 
the period from 1920 to 1924, are 
reflecting the improved agri- 
cultural situation and have already 
shown a definite turn upward and 
sheuld continue to rise. 

“The most recent figures on 
wage levels throughout the coun- 
try show that the wage earners 
of today are receiving the high- 
est prices paid in history and 
that the total payroll advance 
over the previous year has run 
¢lose to 15 per cent. Of course, 
it’ is needless to point out that 

with high wages and peak em- 
ployment prevailing there is also 
a natural increase in purchasing 
power. 

“Another thing, too, that indi- 
cates to me that we can look for 
prosperity during the first months 
of this year and probably longer, 
is the encouraging reports from 
the iron and steel industry. De- 
mand for railroad material and 
structural material continues 
strong and the metal working in- 
dustries should produce steadily 
on a high percentage basis of their 
capacity. In this connection, it 
seems to me, the attitude of Con- 
gress can be a big help and I have 
every reason to believe that there 
will be constructive legislation 
rather than radical action adopted 
as regards the needs of our im- 
portant industries, including the 
railroad.” 

“What is true of steel is true 
also of many leading products. 
More copper is being mined and 
consumed than ever before, and 
the same can be said of tin, lead, 
zinc, shoes, textiles, lumber, pack- 
ing products, sugar, hides, oil, 
gasoline, silk and wool.” 

This interview is just one ex- 
ample of a number along the same 
lines given out during this week 
and indicates that the feeling of 
the executives is not based on 
guesswork, but on a sound study 
of conditions as indicated by .gen- 
eral business conditions and the 





factory. lines on commission basis. Phil 
Riback, 155 4th St., Providence, R. I, 


reports from the various territories 


‘pate in the show, with fifty-two ex- 





made by distributors and dealers. 


Dates Set for 
Schenectady Show 


Schenectady, N. Y., Feb. 4.— 
The sixth annual automobile ex- 
hibit of the Schenectady Automo- 
tive Dealers’ Association, Inc., will 
be held in the Schenectady state 
armory from February 8 to 13 in- 
clusive. 

Twenty-three dealers will partici- 


hibits of thirty different makes of 
automobiles. 

Accessories will be exhibited in 
the basement of the armory. Since 
the capacity of the armory is not 
sufficient to meet the demands for 
space of the members of the asso- 
ciation, the dealers are planning to 
have special exhibits in their own 
showrooms as well. 

Most of the exhibitors are plan- 
ning to feature closed models, al- 
though sport and new open cars 





There has been considerable dis- 
cussion during the dealer meetings 





held during the week regarding the 
insistence on larger down payments 
and the reduction of time pay- 
ments to a ten or twelve months | 
maximum. A considerable section | 
of the dealer element is in favor | 
of a one-third - down - and - ten- 
months-balance plan. This is held | 
up as an ideal, however, and not a} 
condition that can be reached im- | 
mediately. Whether the rigors of | 
the highly competitive selling sea- | 
son we are about to enter will mili- | 
tate against improvement in this | 
matter is something that only time | 
will tell. | 

AH in all, the Chicago show has 
been a big success. It*has served | 
to give the local dealers the largest 
prospect lists they have ever had 
to work upon, it has resulted in a} 
very satisfactory number of actual 
sales and it has given the manu- 
facturers a very clear perspective | 
of the first half of 1926. j 
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NEW COOLING 
SYSTEM SHOWN 


Harrison Corporation 
Exhibits Iso- Therm 

Radiator 

Feb. 

hibits outside the 


Chicago, 4.—One of the ex- 
itself that 

that of 
in the 
is being shown the 


show 


is attracting interest is 


United Motors Service, Inc., 


Here 


3o-Therm Radiator, now be- 


turned out by the Harrison 


itor Corporation. 
pe of 


filled 


ined 


In this ty radiator, the sys- 


tem is with water to a 


AS 


pre- 


determ level. soon as the 


begins 


of 


the water 
plates, 


engin is tarted, a pump 


forcing w fre the 


the 


iter m bottom 


radiator, 
and 


through 
up against baffle 
direct its flow through the 
body of water at the top. 
entire body of water in the 

becomes heated to the 
vaporization point, the vapor is 
emitted at the top of the system, 


which 
cooler 


As the 


| where it condenses and falls back 


will occupy some of the spaces. The 
armory will be ‘decorated in yel- 
low and white, with a canopy of 
solid yellow concealing the girders 
above. Along the walls will be 
yellow and white over the gunracks 
and other armory equipment. The 
illumination will include strings of 
incandescent lights beneath the bal- 
conies and streamers of lights over 
the main floor. The basement will 
be similarly decorated with yellow 
and white. 

In addition to the exhibits of the 
members of the association there 
will also be special displays in the 
showrooms of the other Schenec- 
tady dealers not members of the as- 
soctation. 


FORT WAYNE SHOW TO BE 
HELD IN SHRINE TEMPLE 


Fort Wayne, Ind., Feb. 4.—Fort 
Wayne’s 1926 automobile show will 
be held February 16 to 20 in the 
newly constructed Shrine Temple, 
according to an announcement by 
Chester G. Schiefer, president of 
the Fort Wayne Auto Trades as- 
sociation. 

Roland Fitch was selected chair- 
man of the cOmmittee in charge of 
the exhibition. Tom Connell and 
B. Hayner were appointed 
assistants. 


into the body of water, to be again 
sent through the system. 

Claim is made by the manufac- 
turer that by the operation of this 
system the water passing through 
the jackets is maintained at prac- 
tically the same temperature, no 
matter at what speed the engine 
is operated. Its use is said to do 
away with most of the troubles 
usually incident to the use of a 
water cooling system. 

The flow of water through the 
system, at its different tempera- 
tures, is ingeniously illustrated in 
the demonstration unit by the use 
of a blue light of varying shade. 
The radiator content and the chan- 
nels followed by the circulating 
water are differently. colored, so 
that the course of the flow can be 
readily followed from the bottom 
of the radiator, through the pump 
and the water jackets, up to the top 
of the radiator content and falling 
down in its cooler form to the bot-. 
tom again. 


TAX FOR ROADS 


Montreal, Feb. 4.— Revenue from 
the provincial tax on gasoling and 
automobile licenses in Manitoba 
may be ear-marked exclusively for 
construction and maintenance of 
roads, according to a communica- 
tion from Premier John Bracken 





addressed to the Man'‘toba Motor 
League. . 


























AERIAL KITS 


Profit Producers—Time Savers 
for the Distributors 
Offered in four standard styles or 
packed special to order— 
Write for quotations. 


SWAN-HAVERSTICK, Inc. 


Trenton, N. J. Dept. 56. 








ee 
An outstanding characteristic of Red 


Seal Continental Motors is the wide 
degree of user satisfaction among a 
varied type of motor car owners. 


[ontinental Motors [orporation 





Offices: Detroit, Mich., U.S. A. 


: 
: 
: 





Factories: Detroit and Muskegon 


The Largest Exclusive Motor Manufacturer in the World 
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«An open letter to 
present and future owners 
of finer motor-cars . . . 


= 


OR 27 YEARS—prac- 
H tically since the incep- 

tion of the industry— 
the Stearns automobile has been 
an important factor in the field 
of quality cars. Through vir- 
tually three decades, no car in 
America has enjoyed a higher 
reputation or held more enviable 
place in the respect and esteem 
of a quality-discerning public. 


Eleven years ago, the F. B. Stearns 
Company recognized, in the then 
relatively unknown Knight sleeve- 
valve motor, a potentiality of tre- 
mendous import in the development 
of the automobile. Following an 
exhaustive study and test of the 
practicability of the sleeve-valve 
motor principle, it was the first 
American company to adopt it. 


The good name for quality, and 
stability, and service which the 
Stearns car has achieved through 
its long and honorable career is a 
matter of public record. This, per- 
haps, is best substantiated in its 
position among those of higher so- 
cial and financial place. By these it 
has always been regarded as one of 
that small, select coterie of automo- 
biles comprising the elite of motor- 
dom, the most highly reputable and 
costly group of European and 
Americar-built cars. 


Stearns. Kni 


NYotor (Ca 


‘New and powerful 
financial interests 
assume charge 


Recognizing the tremendous possi- 
bilities inherent in a Knight-mo- 
tored car of the quality and high 
character of the Stearns, interests 
of vast financial strength and influ- 
ence recently have associated them- 
selves, as controlling factors, in the 
present and future development of 
the Company. Thus; newresources, 
new energy, new experience have 
been brought to bear. And with the 
injection into the organization of 
this new blood, new vision, and 
powerfully renewed financial 
strength—and its active participa- 
tion in the direction of the Com- 
pany’s affairs—the front-rank posi- 
tion of this Knight-motored car in 
the quality field is assured. 


‘Big expansion 
in field organization 
_ planned 


The F. B. Stearns Company has 
always beer represented by a select 
group of merchants of the highest 
business and financial standing in 
their respective communities. This 
policy of selective representation 
will be consistently continued by 
the new control. And, that the 
public may more efhciently and con- 
veniently be served, the Company's 


Si UXUVIOUS 





A few desirable territories for exclusive Stearns-Knight representation are still 
open, Development plans of magnitude are afoot. Inquiries are invited from 
responsible dealer-organizations. Address the F. B. Stearns Co., Cleveland, Ohio 





plans comprehend a material and 
early amplification of its field actiy- 
ities. Toward this end, particular 
plans, not only for upbuilding al- 
ready active markets, but for the 
aggressive development of new ter- 
ritories throughout this country 
and‘abroad, are already well under 
way. 


1926 production 
schedule substantially 
increased 


These broader operations initiated 
by the new direction of the Com- 
pany naturally necessitate a con- 
siderably enlarged program of pro- 
duction. Consequently, plans are 
in process for a prompt and sub- 
stantial increase in the output of 
these fine cars. 


Two superb models 


Presented as leading members of 
the line for 1926 are Model 75, a 
six-cylinder Knight-motored car of 
121-inch wheelbase; and Model 95, 
a six-cylinder Knight-motored car 
of 130-inch wheelbase. 


In these two distinctive models are 
being offered a complete line of 
body-styles, with the handsome ap- 
pointments, ultramodern equip- 
ment and beautiful color combina- 
tions that always have characterized 
the Stearns-Knight car. 


The redoubtable Stéarns chassis 


equipped with ‘‘the Lifetime 
Motor” needs no introduction to 
those accustomed to thinking in 
terms of a Stearns-quality car. The 
Stearns chassis has been a synonym 
far utmost quality and dependabil- 
ity and longevity since motor-car 
history began. ' 


cA pledge to the 
public 
It is the ambition and determina- 
tion of the newly associated in- 


terests to adhere to and to extend 
the Company’s proven policy of 


* producing only that volume of cars 


which will permit of the ultimate 
in quality, the ultimate in style and 
beauty, and the utmost in perform- 
ance and service in every car. Our 
experience with an interested pub- 
lic and a re-enthused and substan- 
tially expanding dealer-organization 
holds a fairest possible promise of a 
prosperous present as well as the 
brightest of prospects for the future. 
Among that ever-increasing circle 
of fastidious men and women own- 
ers, it is our conviction that “the 
Lifetime Car with, the Lifetime 
Motor” is destined in very short 
order to become in fact as well as in 
phrase —“*Tue Uttmate Car.” 


PRESIDENT, 


THE F. B. STEARNS COMPANY 
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IMPORTANT TO DEALERS:. 











